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LOW POLITICAL JOBBERY 


farcical Proceeding at Los Angeles—Ex- 
perts Instructed to Ignore Faults in 
Favored Service. 


If the citizens of Los Angeles, Cal., 
1re content to retain in high public of- 
fice men of the stamp of City Auditor 
Mushet, they should not be surprised if 
the fire insurance companies—operated 
ipon a strictly business basis—conclud- 
d to penalize the city for its short- 
omings,through the medium of increas- 
ed rates. Indeed existing conditions if 
not speedily and radically remedied, 
would seem to demand just such drastic 
treatment. 

Following a thorough investigation of 
the fire hazard of Los Angeles and the 
best means of check-mating it, the en- 
gineers of the Committee of Twenty of 
the National Board of Fire Underwrit- 
ers, early in July, 1905, concluded their 
reference to the fire alarm service of 
the world famous municipality, with 
these words: 

Outgrown Village System. 

“The so-called village fire alarm sys- 

tem, though installed within the last 
ten years, is not properly adapted to 
a city of the size of Los Angeles, as it 
lacks several reliable features to be ob- 
tained only in a central office manual 
system. The present system does not 
provide suitable means for testing thor- 
oughly the operation of the boxes or 
for transmitting alarms to the depart- 
men houses over duplicate circuits. 
* * (Many of the boxes lack the more 
reliable platinum point key-break 
mechanism. * * The policy of 
renting telephone wires for under- 
ground circuits is open to two objec- 
tions, the more serious being that tele- 
phone cables with paper insulation are 
far less reliable than cables containing 
rubber covered wires, and the cables are 
also subject to interference from tele- 
phone employees.” 


Investigates New System. 


The truth of the above was so obvious 
that the authorities concluded to install 
a fire alarm service adequate to the 
city’s present needs, and which would 
serve for years to come. Assuming 
that the suggested test would be con- 
ducted along intelligent lines, and that 
the final award would be made strictly 
upon the basis of proven merit, a num- 
ber of leading manufacturers gave ex- 
hibitions of their respective alarm ser- 
vices. The contract was given one Mr. 
Cregier, whose outfit is thus referred 
to by H. J. Hawvichorst, the working 
expert of the committee appointed to 
test the alarm systems submitted: 

“The exhibit of the Cregier system 
did not impress the experts favorably, 
for its details were of the commercial 

(Continued on page 12.) 


DIRECTORY OF DEPARTMENTS 





Casualty & Surety........... 


Organized 185 3 : 


THE HOME 


Insurance # Company 


New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL. 


Assets, January ist, 1909 ® 
Liabilities (including capital) 
Reserve as a Conflagration surplus 


Net Surplus over all liabilities and reserves 


$3,000,000. 
$24,856,499 
14,973,677 
800,000 
9,882,821 


SURPLUS AS REGARDS POLICYHOLDERS, $13,682,821. 


Insures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





North British 


Entered United States 
1866 


and Mercantile 


Established 1809 


Boston conflagration, November, 


Insurance Co. 


1872 


72. We paid our policyholders 


$742,067.56 








ASSETS - - - 


All other Liabilities 


Insurance in Force . 


PITTSBURGH LIFE 


and Trust Company 
W. C. BALDWIN, President 


Agency Contracts Made Direct With Solicitors 


Reserve on Outstanding Policies’ - 


Assets in excess of all legal requirements, $1,729,981.65 


- $23,549,229.15 


$21,401,598.00 
417,649.50 


- $80,000,000.uU 





Home Office 





Pittsburgh, Pa. 








$3.00 a Year; 15c. per Copy. 


FLIMFLAMMING THE PUBLIC 


BUSINESS BY GROSS DECEPTION. 


Serious Charges Against Agents of 
Colorado National Life—Promise 
Loans to Farmers. 


Superintendent of Insurance W. §S. 
Clayton of Colorado has had consider- 
able to say relative to schemes in con- 
nection with insurance, the sale of 
stock, etc., and has even gone out of his 
way to comment on, and criticize com- 
panies not licensed to do business in 
his State, and in that have aot 
even made application for permission to 
enter Colorado. 

While apparently showing an aggres- 
sive attitude in this particular, he has, 
judging by a reproduction from “The 
Rocky Ford Gazette & Topic” 
ed 
at home 
rado company. 


fact 


overlook- 


some flimflam soliciting capers 


pulled off by agents of a Colo- 
The 


worn 


above newspaper 
Peter 
Johannes as to the (mis)representations 
of J. B. Rutherford and G. W. Eurton, 
agents of the Colorado National Life of 


Denver. 
Loan at Reduced Interest. 

A portion of the affidavit is given 
herewith: 

“These agents urged me to take out a 
policy; I said I did not have the money 
and could not. They asked me and my 
family how much money we owed on the 
farm and how much it would take to 
clear the place, and we told him that it 
would take $7,000.00 on the 72 acres; 
they agreed to loan us, representing 
their company made such loans as they 
recommended, the $7,000.00 at six per 
cent., whereas we were paying 8 per 
cent., if assurance was taken out with 
their company; we were told and 
figured that on the basis of the change 
it would save $140.00 a year on the 
interest alone, and on that basis I 
agreed to take out a policy and did so. 
Ii was on this basis alone and on this 
representation that I took out a policy. 
They agreed that the loan would run for 
from 5 to ten years; they agreed with 
me that if I was sick at any time, their 
company would pay all doctor’s bills; 
it sick and unable to work that they 
would pay for a man to take my place 
on the farm, and if crippled, they would 
take charge of the farm, and run it for 
my family at their expense. I again ex- 
plained that I had no money to pay with 
as I was very hard up, but they assured 
me that out of this loan, I could pay the 
premium; that I could give a note for 
six months without interest, then if not 
paid to run at six per cent. interest and 
that these notes could run for years: 
they said they would turn the notes into 
the office of the company where they 
would stay as i wished. I asked if I 
had to make out an application for the 
loan and they said not necessarily as a 
man would come down from Denver in 
a few days and make the loan at once 
I saw them a few days later and they 
said they had written in to the com- 
pany and that the company was scarce 
of money and I would have to wait 90 
days. As soon as we got through talk- 
ing at Mr. Bailey’s house we went back 

(Continned on page 5.) 
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R. J. MIX’S GREATER AGENCY. 
Capable Prudential Manager Takes 
Over James Perry Force—Vesey 
Street the Headquarters. 





The surprise of the week among life 
insurance men of Gotham is the an- 
nounced consolidation of the James 
Perry New York City Agency of The 
Prudential, which has headquarters at 
20 Vesey street, with that of Robert J. 
Mix, manager at 261 Broadway, the 
merger to take effect January 1, at 
which time the office at 261 Broadway 
will be closed and Mr. Mix will take 
charge of the combined at the 
Vesey street office. 

A few weeks ago James Perry, who 
for many years represented The Pruden- 
tial in New Jersey, with headquarters 
at Newark, and for the past two years 
in New York, acquired an interest in 
a New York City brokerage office, a con- 
nection requiring a portion of his time, 
and which is responsible for his deci- 
to retire from the life insurance 
business. Some few months ago his 
agency was incorporated, but the com- 
pany rather than risk the loss of a pro- 
gressive corps of solicitors, following 
the retirement of Mr. Perry, terminated 
its arrangement with the agency, and in 
looking for a suitable man to lead its 
forces here decided upon Mr. Mix. 

Robert J. Mix is too well known in 
New York to need any introduction. He 
was “born in the business”’—his father 
being an agent for the New York Life— 
and for the past quarter of a century 
has been a big man among life insurance 
field men. He is a man of the strictest 
integrity, aggressive, tactful, courteous 
and capable fact a good Mix(er). 
The company fortunate in having 
such a general to marshal its forces in 
Manhattan. 


forces 


sion 


in 


is 





UNIFORM POLICY PROVISIONS. 





New York Insurance Department Prac- 
tically Completes Investigation of 
Forms Submitted. 





The New York Insurance Department 
announces that it has practically com- 
pleted the investigation of the policy 
forms filed with it by the various life in- 
surance companies, pursuant to the 
amendment of Section 101 of the insur- 
ance law, adopted by the last Legisla- 
ture, to take effect January 1, 1910. The 
so-called standard provisions included 
ir all of such forms and required by the 


statute are, in substance, given here- 
with: 

First. That the insured shall have, 
substantially, one month’s grace in 
which to pay the premiums after the 


first year. 

Second. That the policy shall be non- 
ccntestable after two years from its date 
of issue. 

Third. That the policy shall consti- 
tute the entire contract, or, if the ap- 
plication is to be deemed a part of the 
contract, a copy of the application must 
be indorsed on or attached to the policy 
proper. 

Fourth. That, if the age of the insur- 
ec has been misstated by him, the policy 
shall, in effect, be for the amount 
which the agreed premium thereon 
would have purchased at the correct 
age. 

Fifth. That the policy shall partici- 
pate annually in the surplus of the com- 
pany if written by a participating com- 
pany. 

Sixth. That the policy shall specify 
the options to which the policyholder 
shall be entitled on lapsation after three 
nr annual premiums shall have been 
paid. 

Seventh. That the policy shall speci- 
fy that the policyholder shall be entitled 
tc a loan thereon equal to the full re- 
Serve less certain specified deductions, 


after tnree full years’ premiums have 
been paid. 

Eighth. That the policy shall include 
a table of loan values and surrender 
options available to the policyholder 
during the first twenty years of the 
policy. | 

Ninth. That the policy shall also, in 
certain cases, include a table showing | 
the amounts of instalments or annuity | 
payments. 

Tenth. That the policyholder shall 
be entitled to have his policy reinstated 
within three years after lapsation, on 
production of satisfactory evidence of | 
insurability and the payment of all ar- 
rearages, with interest. 








INSURED FOR $2 800,000. 


George E. Nicholson of Kansas City | 
Carries Second Largest Amount 
—Corporation Beneficiary. 





The issuing of insurance amounting 
to $1,500,000 on the life of George E.| 
Nicholson, of Kansas City, thus bring- | 
ing the total insurance on his life up 
to $2,800,000 makes him the second | 
heaviest insured individual in the world 
the only person outraaking him in this 
particular being Rodman Wanamaker, 
of Philadelphia, who carries $4,000,000. 

Mr. Nicholson is head of several 
manufacturing companies, principally 
cement, which have important contracts 
on hand, requiring his personal super- 
vision. Notwithstanding he was already 
insured for $1,300,000, his associates 
deemed it advisable to secure the ad-| 
ditional protection above mentioned, 
the policies, it is stated, being five 
year term. 

Large Insurers. 

In addition to insurance of $4,000,000 
on the life of Rodman Wanamaker and 
$2,.800,000i on the life of George E. 
Nicholson, above referred to the follow- 
ing are a few of the large amounts car- 
ried: 

James C. Colgate, $1,500,000; E. R. 
Thomas, $1,000,000; Mrs. Charles H. 
Netcher, $1,000,000; George W. Vander- 
ibilt, $1,000,000; T. H. Watkins, $800,- 
600; G. Marconi, $750,000; J. G. White, | 
$700,000; F. H. Peavey & Co., $1,000,000 | 
(members of firm); August Bel-| 
mont $600,000; F. B. Yoakum, $525,000; 
John F. Rourke, $500,000; Aaron Hech- 
ster, $500,000; officials of Leicester & 
Continental Mills of Philadelphia, $500,- 
000. 

It is stated that nine members of a 
large New York importing firm recent- 
ly endeavored to secure $200,000 in- 
surance each, but that were were re- 
jected policies for $200,000 being is- 
sued on the lives of the other five. 





REVERSES KELSEY’S DECISION. 





Superintendent Hotchkiss Rules That 
Agent May Retain Commission on 
Personal Business. 





It was announced at the New York 
Insurance Department Wednesday that 
the ruling of March 18, 1908, to the ef- | 
fect that the payment to a life insur- 
ance agent of a commission on a policy 
written by his company on his own life 
was in violation of the law, had been 
superseded by a ruling to the effect that, 
where the agent holds a contract with 
the company whereby such company 
agrees to pay him as compensation for 
his services a commission on all policies 
affected by him, the payment of slch a 
ccmmission on a policy written by the 
company on the life of the agent is noi 
a violation of the anti-rebate provisions 
of the insurance law and the penal code. 

The department, however, calls at- 
tention to the fact that this ruling pre- 
supposes absolute good faith on the part 
of the agent and the company, and holds 
that should the agency contract be en- 
tered into, either directly or indirectly, 
for the purpose of thereby accomplish- 
ing a commission payment to a person | 
not regularly employed, or not having | 
bona fide the intention to act, as an in- 
surance solicitor, such ruling would not 
apply. 


November 25, 1909. 











We want AGENTS TO KNOW that there is no good reason 
why they should not be making BIG MONEY 


A TIP 





Make a contract with the Big 


JAMES PERRY AGENCY 


of the 


PRUDENTIAL INSURANCE CO. 


20 Vesey Street, New York 
AND SELL 


what the public want, the POPULAR LOW COST POLICIES, and 
best of all, the New Monthly Income Policy 








1894 


Management Economical 


Assets Dec. 31, 1908, $7,378,853 


RECENT GAINS 


Admitted Assets 
1906—$1, 226,696 
1907—$1,001 ,409 
1908——$1,023,700 


1909 


The State Life Insurance Company 


INDIANAPOLIS, INDIANA 


UNEQUALLED IN SPLENDID ACHIEVEMENT 

Growth Unparalleled 

Security of Every Policy Guaranteed by Deposit With the State 
of Indiana 


Surplus, $860,562 


Surplus 
$74,309 
$27,775 

$153,161 


UNUSUALLY ATTRACTIVE AGENCY CONTRACTS 


Liberal Commissions 


Renewals on New Plan 


Address All Communications on Agency Matters to 


CHARLES F. COFFIN, 2nd Vice-Pres., 1231 State Life Building 


Contracts Direct With Company 








Mutual Life Insurance Co. 
of Milwaukee 


The Northwestern 


GEO. C. MARKTIAM, President 
A. Ss. HATHAWAY, Secretary 


New Business Paid-For 





1905 - - - $90,334.038 
93,563,452 
1907 - = = 102,283,634 
1908 o> * 109,773,709 


Each year larger than any in the 
previous history of the Company. 


Commenced Business 1858. 








| NSURANCE MEN will Mote the si 
Northwestern’s 


cant 


increase in The 


—~* 


new business during the past four yy 


IMPORTANT FACTS relating to 


this 


business are shown by the following per- 


centages: 
penses Mortality Interest 
1905 12.15 67 4.73 
1906 11.76 59 4.72 
1907 11.81 58 4.76 
1908 10.76 59 4.84 
It is capable of easy demonstration that 
e Northwestern is the best baited to 
insure in. 


See The Northwestern’s 
with its Dividend 


tur 
saoues Partnership and Corporation In- 


suran 
ad 


“farther information or an Agency, 


H. F. NORRIS, 
Superintendent of Agencies. 











THE MUTUAL LIFE 


Insurance Company of New York 
STRONGEST 


Largest Margin of Assets i in Excess 


of Legal Liabilities. 


IN 


No Company More Economically 


Managed to-day. 


No other company has, by increas- 
ing its scale of annual dividends four 
years in succession (1906, 


1% )9), 
rapidl y. 


For terms to producing agents address : 
GEORGE T. DEXTER, 2nd Vice President 
New York, N. Y. 


34 Nassau Street 


1907, 1908, 


reduced premium payments so 
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INSURANCE THAT. INSURES 


INCOME POLICIES. 





IN MONTHLY 


Contracts To Meet Needs of Public-— 
Advantages Outlined By Massa- 
chusetts Mutual. 





That there is a growing demand for 
life insurance policies providing for 
monthly payments to beneficiaries, or, 
in case of endowments, to the assured, 
is apparent from the number of pro- 
gressive companies that have equipped 
their field men with these forms. 

The particular advantage of such in- 
surance is well set forth in a pamphiet 
issued by the Massachusetts Life, 
which Company commenced issuing 
continuous monthly income policies in 
July last. 

“The one weak spot in Life Insur- 
ance protection,” says the pamphlet, 
“has been this, that the money provid- 
ed for wife and children has times 
without number been beguiled from 
the widow, or has by her been frittered 
away. The result?—utter destruction of 
the protection which the husband had 
through loug years been paying for, 
and consequent hardship and misery 
for the women and the children in the 
case. The pity of it is, that the ut- 
most self-denial by husband and wife 
may have been part of the price paid 
for this vanished protection. 

Why Does It Happen? 

“The husband does his part, and the 
life insurance company promptly pays 
the policy after his death. Here is the 
cause:—The money is paid to the 
widow in a single sum; she is unused 
to caring for money; she does not 
‘know the world.’ Unguarded money is 
lure for loss. So when this large sum 
comes into the widow’s hands, it is at 
once in peril, either from her own ex- 
travaganece cr shortsightedness, or from 
the designs of unscrupulous brokers, or 
promoters, or real estate dealers, or 
from the ‘expert’ advice of well-inten- 
tioned but inexperienced relatives %r 
friends. A new house or new furniture; 
a stock certificate issued by the Bot- 
tomless Pit Consolidated Mining Com- 
pany; or a title deed to lots sold at 
three times their worth, or to a section 
ef swamp land on the outskirts of that 
thriving young metropolis, Buncoville; 
or an inflated mortgage on farm prop- 
erty; and, presto! the long sacrifice of 
husband and wife has been made vain 
as the whistling wind, and the widow 
and children have become penniless in 
a world that exacts a price for bread. 
This picture is a reproduction of actual 
events—it is grim realism! 

As It Should Be. 

“Are your household bills paid once a 
year? No. Once in six months? No. Once 
a quarter? No. How then? Once a 
month! ‘Once a month’ is your wife's 
sole financial fact. The ‘once a month’ 
sum of money is the only sum she 
knows or whose value she can justly 
appraise. ‘Once a month’ life insur- 
ance protection is therefore what she 
will need after you have gone. If you 
provide that for her, you will make ‘in- 
surance doubly sure.’ and the result 
will be, an easy mind for yourself, and 
absolute protecton for her—month by 
month maintenance, just what she has 
been accustomed to receive from you— 
a maintenance that cannot by fraud, by 
honest but foolish advice, or by her 
ewn ignorance or extravagance, be 
taken from her.” 

The first policies issued under the 
Monthly Income plan provided for no 
special payment at the death of the in- 
sured, but this feature was soon reme- 
died by a provision whereby the bene- 
ficary receives a lump sum in addi- 
tion to the regular Monthly Income, the 
former being used to defray im- 
mediate pressing expenses. 

Massachusetts Mutual Contract. 

We have before us a sample policy 
of the Massachusetts Mutual Life, the 
assured being age 35 and the benefi- 





methods of men of large means, 
their methods of doing business. 
to refresh your memory, the pamphlet 





Approaching Large Prospects 


“Many small agents do not sufficiently familiarize themselves with the affairs and 
It is difficult for them to think in their terms, to understand 
BEFORE YOU APPROACH A LARGE PROSPECT, read over 


“DO RICH MEN NEED LIFE INSURANCE? ”’—rpwanp A. Woops 


The pamphlet referred to, by Mr. Woods, who is one of the largest writers of large policies, 

is published by The Eastern Underwriter and may be obtained at the following prices : 
1000.........----- $10.c0 100...... . 
Address THE EASTERN UNDERWRITER 


$1.50 5O.............. $.90 





105 William Street, New York City 








ciary (wife) age 30. The annual prem- 
ium is $292.50 for a $10,000 Ordinary 
Life policy, payable as follows: $930.60 
at death and $50 per month for not less 
than twenty years, or as long thereafter 
as the beneficiary may survive. Should 
no beneficiary survive the insured, $10,- 
000 will be paid in one sum at death of 
said insured. In case of the death of 
the beneficiary, or a change nullifyng 
the “continuous” feature of the month- 
ly payments, the annual premium will 
be reduced to $263.50. The agreement 
between the company and assured is 
pithily stated in the following: 

In consideration of the appiication 
for this policy, which is made a part of 
this contract, a copy of which applica- 
tion is hereto annexed, and the pay- 
ment of premiums as above described, 
the Massachusetts Mutual Life Insur- 
ance Company will pay to the above- 
named beneficiary, at its Home Office 
in Springfield, Mass., as_ follows: 
$930.60 upon receipt at its said Home 
Office of due proof of the death of the 
insured occurring during the  con- 
inuance of this policy, and $50 upon 
the first dav of each month thereafter 
during the lifetime of said beneficiary, 
and, in addition, on each anniversary of 
the first monthly payment, and during 
the continuance of this contract, will 
pay such share of surplus as may be al- 
lotted by the _ directors. If the said 
beneficiary lives to receive more than 
two hundred and forty monthly pay- 
ments, there will be paid at the death 
of said beneficiary, to the executors, 
administrators, or assigns of said bene- 
jiciary, the commuted value of so many 
monthly payments, if any, as are 
necessary to make the total number of 
monthly payments a multiple of twelve. 
Payment to the above-named benefici- 
ary is subject to the insured’s right, if 
any, to change the beneficial interest 
hereunder, as hereinafter specified; in 
the event of such change, only the first 
payment and two hundred and _ forty 
monthly payments will be made. 

If 'the death of the beneficiary occurs 
after the death of the insured, and be- 
fore two hundred and forty month!y 


payments have been made, the com- 
muted value of the remainder of 
two hundred and forty monthly 


payments will be paid in one sum to 
the executors, administrators, or és- 
signs of said beneficiary. 

If no beneficiary survives the insured, 
Ten Thousand Dollars, the sum_in- 


sured, as described above, will be paid 
in one sum to the executors, administra- 
tors, or assigns of said insured. 

None of the payments hereunder 
shall be assigned, alienated, or com- 
inuted by any beneficiary, except upon 


the written authority of the insured 
fied with the Company. 
This policy will be _ incontestable 


after the first policy year, except for 
uon-payment of premium, or for engag- 
ing in military or naval service in time 
of war without a written permit from 
the Company, as provided in the appli- 
cation. 

The provisions, requirements, and 
henefits hereinafter stated are hereby 
referred to and made a part of this 
policy. 

Two important clauses under the 
had “Provisions, Requirements, etc,” 
are given herewith: 

Change of Beneficiary. 

The insured may, if the right to do 
sc has been reserved in the application 
for this policy or amendments thereto, 
change and successively change the 
beneficial interest herein without the 
corporation or assent of other parties 
in interest; provided, that any propos- 
ed beneficiary shall have an insurab’e 
interest in the life insured, that any 
change in benefit shall be subject io 
the righits of any assignee, and that any 
such change shall become operative 
only when indorsed upon the policy, at 
the Company’s Home Office, pursuant 
to such form of request for amendment 
as ‘the Company may require; and pro- 
vided, further, that if any change shall 
be made in the beneficial interest here- 
in. the provision for continucus monih- 
ly payments during the life of the bene- 
liciary shal) be void, and only two hun- 
dred and forty such payments will Le 
made, and ihe renomination as benefi- 
ciary of the original or first-named 
beneficiary will not revive the right to 
said continuous monthy payments. 

Payment of Premiums. 

Upon receipt of satisfactory 
of the death of the original or firsi- 
named beneficiary herein during the 
lifetime of the insured and while this 
policy is in full force, or wpon comple- 
tion of a change in the beneficial inter- 
est as hereinbefore provided, the-——— 
annual premium specified in this policy 
will be reduced to $263.50 after the 
completion of the then current policy 
year,provided that said policy is return- 
ed to the Home Office for indorsement 


proofs 

















As January Ist draws near 


men we want to hear from. 


TREMELY AGGRESSIVE. 


with full particulars to 





Good Insurance Men 


are looking for bettering their positions by selling HIGHER 
CLASS goods at increased commissions. 


Our company is STRONG, CONSERVATIVE, BUT EX- 


If you would like to work under such « BANNER, address 


No. 2 THE FASTERN UNDERWRITER 
105 William Street 


Those are the class of 


New York City 
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thereon of such reduction in premium. 
Table of Values. 


The table of values under this policy 
is as follows: 








AtEnd Paid-up Cash or Extended 
Year Insurance Loan Values Insurance 
- tin. Se $121 30 1 i31 
esas 621 275 10 3 27 
decal 959 432 70 4 293 
5 1293 594 10 6 184 
GC ice 1 759 40 s 47 
e whion « 928 60 i) 225 
- cc Se 1101 80 10 343 
D ves’ “Be 1279 00 12 20 

10 2894 1460 10 13 20 
1 3165 1627 60 13 268 

iB ose een 1798 70 14 107 

Ss .. 2s 1973 50 14° 279 

oe” tend * ee 2151 60 15 32 

iD sie 8 2332 80 15 127 

1 1... «44447 2516 80 15 95 
sl 2703 40 15 338 

i... 4921 2892 20 15 258 

i9 ... 5149 3083 20 15 260 

we ins GBF 3275 80 15 244 

Ze ove $6368 4254 90 14 347 

20... 7230 5229 20 13 268 

3b cos $080 6151 40 12 70 
10... 8464 6982 10 10 151 

CITIZENS NATIONAL LIFE. 

Kentucky Institution Selects Official 


Roster—Uncertainty as to Home 
Office Location. 





Following is the full list of officers 
elected at the organization meeting of 
the Citizens National in Louisville the 
past week. As previously annuonced. the 
new company expects to be in position 
to begin actual business November £2 
on which date the board of dir-ctor 
will hold a meeting in Louisville: 

President, W. H. Gregory; first vice- 
president, Charles D. Pearce: second 
vice-president, R. E. Gregory; third 
vice-president, J. W. Lam; fourth vice- 
president, George Bchon; treasurer. L. 
W. Key; general Counsel, Helm Bruce: 
secretary, J. W. Peake; general man- 
ager, W. W. Moore; chief medical di- 
rector, Dr. T. Hunt Stucky; medical 
director, Dr. W. Ed. Grant; assistant 
counsel, Sidney Smith; auditor, J. F. 
Holland; assistant treasurer, W: H. Al- 
britton; assistant to president, C. C. 
Ousley, assistant secretary, Neville S. 
Bullitt; assistant secretary, H. 4Z. 
Churchill; agency director, George D. 
Burdett; agency director, E. L. Moore: 
cashier, J. Pettus; assistant cashier, W. 
S. Peake; assistant cashier, E. W. Al- 
len. 

Mr. Gregory is president of the Citi- 
zens Life of Louisville which it is ex- 


pected will be merged with the new 
company and in company with Mr. 
-Bruce, the general counsel, has been 


the guiding spirit in the organization 
of the giant new institution. Mr. Pearce, 
first vice-president, is prominent in 
Kentucky banking circles. His accept- 
ance of the new office means that he 
will move to Louisville as a place of 
permanent residence. 

It has already been announced that 
the new company will locate its home 
offices at some point in Jefferson Coun- 
ty beyond the city limits of Louisville. 
The executive and finance committees 
were empowered to select such a site. 
The new company's affairs in Louisville 
and this district will be in charge of 
Augustus C. Hone, who for some time 
has been connected with the Citizens 
Life and more recently has acted as 
agency director for the newly organized 
company in this district. 








Manager In Arizona. 





Frank M. Thomas, general agent of 
‘he Equitable Life at Dayton, O., has 
taken an agency manager's contract 
with the Society for the territory of 
Arizona, which position he will assume 
on January 1, 1910. His headquarters 
will be at Phoenix. Mr. Thomas makes 
the change in order to escape the rigor 
of Northern winters which his wife can 
iliy stand. 
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UNAUTHORIZED FRATERNALS. 





New York Insurance Department Warns 
Public—Wili Prosecute Violators 
of Law. 





The New York Insurance Depart- 
ment, has issued the following warning 
to the public: 

“Citizens of New York who deal with 
insurance companies or fraternal bene- 
ciary drders which are not properly cer- 
tified and examined under the law of 
this State do so at their peril. Al 
agents representing the same in New 
York are liable to one year’s imprison- 
ment or a fine of $500, or both. Within 
the past month, enquiry or complaint 
has been made to the department that 
the following unauthorized companies 
and orders attempting to do business Iu 
this State, viz.: 

United States Indemnity Society, Bos- 
ton, Mass. 

The Sons of Jacob, Philadelphia, Pa. 

The Famobrosis Society, Washington, 
D C. 

The Farmers & Breeders Mutual Re- 
serve Fund Live Stock Co., Williams- 


port, Pa. 

The Independent Western Star Order, 
Chicago, Il. 

The Safety Mutual Fire Ins. Co., 
Lebanon, Pa. 

The Keystone Guard, Athens, Pa. 

“Information tending to show that 
persons are soliciting insurance in New 


York as agents for any of these unau- 
thorized concerns will be by the depart- 
ment laid before the proper district at- 
torney, that indictments may be found 
and convictions had.” 





The World of To-Day contains an 
article entitled “Life Insurance and 
Social Progress,” by Edward A. Woods, 
manager of the Pittsburg Agency of 
the Equitable Life. None is better 
equipped to handle this subject in a 
more forceful and comprehensive man- 
ner than Mr. Woods. 





a field manager. 





TWO GOOD MEN WANTED —A general agent and 


A Progressive Company—Liberal Contracts. 
Write stating qualifications to “B. B.” Care 
Tue Eastern UNDERWRITER, 105 William St., New York City 











INFORMATION REFUSED. 





International Securities Company of 
Wheeling Holds Off West Vir- 
ginian Insurance Department. 





During the past two weeks we have 
received several inquiries relative to the 
International Securities Company of 
Wheeling, which seems to have had con- 
siderable trouble denying connection 
with Rhodus Brothers, et al. 

The following issued by the West Vir- 
ginia Insurance Department may be in- 
teresting in this connection: 
International Securities 

Wheeling. 

“A great many inquiries have come to 
the office regarding this company and 
in order to place the department in posi- 
tion to answer intelligently such inquir- 
ies, a representative of this department 
called upon the officers of the company 
in Wheeling. It was found that this 
company was organized under the laws 
of the State of Maine for the purpose 
of promoting what is to be a life insur- 
ance company. The charter for the life 
insurance company has not been obtain- 
ed and we are informed that application 
will be made to the State of Delaware 
for a life insurance charter. The com- 
pany is ‘selling stock, the par value of 
which is ten dollars per share, at twenty 
dollars per share. The company is sell- 
ing preferred stock and every stockhold- 
er receives an equal number of shares 
of common stock as a bonus. A num- 
ber of questions were propounded to 
the president of the company concerning 


Company 





B 


insurance. 


and profit by. 


in a life insurance company. 


is becoming greater each year. 


and zeal. 





representing a Company 
cellence, and by offering a policy embodying every desirable 
guarantee and privilege, agents of The Equitable Life Assurance 
Society of the United States are able to succeed where other 
agents, less fortunately situated, fail. 

Some agents never experience the impetus which the backing 
of a large, ably managed company gives in the selling of life 
The impregnable strength of The Equitable; its 
standard up-to-date policies ; its liberality and fair dealing are 
advantages which the most humble representative may enjoy 


The Equitable is the exemplification of all that is desirable 
Its assets are safely and profitably 
invested; its affairs are conducted economically, solely in the 
interest of its policy-holders; its policies are liberal and com- 
prehensive ; its great financial strength insures the fulfillment of 
every obligation promptly and in full. 


The demand for insurance such as offered by The Equitable 


sentatives will be measured only 





The Equitable Life Assurance Society of the United States 
120 Broadway, New York 


. sieacestiiaiecaaiiahaaiiiaaiaaiaiiiidl 


second to none in general ex- 


The return to Equitable repre- 
by their industry, intelligence 





its financial condition and his answers 
disclosed the information that on Octo- 
ber 21 the company had collected in cash 
and notes about forty-six thousand dol- 
lars on the stock sold and that about fif- 


teen thousand dollars of this amount | 





had been used for expenses. From out- | 


side sources we were informed that prac- 


tically all of the money that had been col- | 
lected had been used in various ways for 


promotion expenses and in order to as- 
certain the true condition of the affairs 


} 


of the company, we suggested that the | 
books be exhibited to our representative. | 
The president of the company, after con- | 


siderable argument, stated that he had 
no authority to allow any person to see 


the books of the company and that he | 


would be compelled to submit the matter | 


to the board of directors. The board 
was to meet on the fourth inst. and not- 
withstanding the fact that a letter and 
telegram were sent to the company to 
ascertain what action had been taken 
we allowed the company four days after 
the meeting was to have been held, in 
which to decide, and receiving no reply 
we consider it safe to assume that we 
will not be accorded the privilege of ex- 
amining the books. 


We suggested that | 


the charter be exhibited for examina- | 


tion; whereupon we were informed that 
the charter was in the hands of the at- 
torney of the company in Maine. Owing 
to the fact that there are so many con- 
flicting reports regarding this company 
and to the further fact that the com- 
pany refuses to allow this department 
to examine its financial condition, all 
persons are advised to satisfy them- 
selves thoroughly as to the condition of 
this company before purchasing any of 


| its stock. 





Home Life Business Good. 





During the first nineteen days of 
November, applications received at the 
home office of the Home Life aggregat- 
ed $752,862; the issued business being 
$753,700, as compared with $426,000 
during the similar period of last year. 
Of the amount produced, New York 
State contributed nearly a fourth. 

The management feels sanguine that 
the production for November will be 
close to if not exceed $1,250,000. 
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THE COLUMBIAN 
National Life Insurance Company 
OF 


Boston, Massachusetts 
Life, Accident and Health 
Insurance 


The Only Massachusetts Non-Participating 
Company 
THE NEW COLUMBIAN POLICIES (SEPT. ’09) 
ARE UNEX D IN CLEARNESS 


Good Contracts and Territory For 
ood Producers 





ARTHUR E. CHILDS, President 











! 


' 


1860 49th Year 1909 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


ME. bx eb Sordeass oad $21,708,901.70 
Liabilities (including Di- 

vidend Endowment 

PURE)... 0 scsevecce --+ 20,471,723.76 
Dividend Endowment 

Fund (Deferred 

Dividends) 1,970,463.00 
ee 1,237,177.94 
Insurance in Force... .. 88,368,244.00 


The 49th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,704,048.00 and that over 
$167,700 was added to surplus ac- 
count. 








The 
Union Central 


Life of Cincinnati 


Has several good openings for first- 
class men. It is the Company of 
companies for the agent who will make 
an aggressive campaign for business, 
and who wants to win in competition. 

The Union Central earns the highest 
rate of interest on its investments of 
all American companies. 


THE BEST COMPANY 


For The Policyholder 


Abies 
JESSE R. CLARK, President, or 
ALLAN WATERS, Sup’t of Agents 











THE GREAT AMERICAN’S 
LIFE BOND 
AGENT’S CONTRACT 
With Monthly Salary 


Something entirely NEW in the 
agency line, securing the 











agent’s work as a 


Permanent Life Investment 
For Particulars Apply to 


THE GREAT AMERICAN 


LIFE INSURANCE COMPANY 
ST. LOUIS, MO. 











Louisiana National Life Assurance Society 


NEW ORLEANS, LA. 
THE LEADING COMPANY OF THE SOUTH 
LOUIS P. RICE, President HENRY KAHN, Secretary ALBERT BALDWIN, Jr., Treasurer 


SURPLUS TO POLICYHOLDERS OVER $300,000 
GOOD AGENCY CONTRACTS TO RIGHT PARTIES 


For further information, address 


HODGE WILSON, Supt. of Agents 
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POINTERS FOR AGENTS 


Benefits of Life Insurance. 

Life insurance is an instrumentality 
for the equalization not only of ill 
fortune, but good fortune. The blow 
which would crush the family of one, 
which might make his wife a beggar 
and his children paupers, is warded off 
by being spread over millions and so 
provided for in advance as hardly to 
be felt by any single one. Thereby a 
home is provided for the widow, the 
children are fed, educated and equipped 
for the struggle of life, instead of being 
launched as dependent or worse upon 
the rest of society. Experts attribute 
it largely to insurance that the number 
of paupers in this country has been 
reduced since 1880 from 132 to 101.4 
per 100,000, or approximately one-third; 
that the poor taxes of England, which 
formerly increased at the rate of $500,- 
000 a year, have decreased in the last 
century $15,000,000 annually. 

Occupants of Almshouses. ; 

What happens to the uninsured is 
shown by such figures as that of 1,100 
persons in a Philadelphia almshouse 
among whom only three were found <o 
have been beneficiaries of life insurance, 
and those only to the extent of $6,000; 
that in the Montgomery County, Pennsyl- 
vania, almshouse, none of the 183 in- 
mates had ever been beneficiaries of 
life insurance; that of 6,000 children 
passing under the observation of 
Father Lynch, of Chicago, at one of 
the large church asylums, the parents 
carried life insurance in not more than 
twelve cases. Of the twenty-four 
workmen recently drowned, for whose 
families the newspapers are receiving 
popular subscriptions, but one carried 
life insurance for as much as $1,000. 
Thus do the orphans of the uninsured 
become the dependents of the State. 
—The World To-Day. 

a + o + 
Make the Future Secure. 

In his bulletin to agents for N ovember 
20. Thomas A. Buckner, vice-president 
of the New York Life discusses the un- 


To Open New Territory. 


s are rapidly nearing completion 
Phone —~ the field to which the 
Equitable Life of San Antonio will eon- 
fine its efforts in the writing of new 
business. The balance of the companys 
stock is fast being disposed of and in a 
few months will be paid up. This com- 
pany is fortunate in having a field force 
of exceptional producing ability, every 
one of whom we are advised purposes to 
continue with the new company in the 
writing of insurance. 





Life’s Savings Stolen. 





A Cleveland news dispatch of Novem- 
ber 15 says: “William Ballry, a Syrian 
peddler of laces, returned to Cleveland 
yesterday from upper Michigan to find 
his wife, Salina dead, and his life’s 
savings stolen. Ballry, afraid of banks, 
was accustomed to give his money to 
his wife to sew inside her dress. This 
money was gone, and Mrs. Ballry’s 
bracelets and earrings had been taken. 





Greater New York Managers. 





. Nelson Carey and George R. Good, 
mt. the firm name Carey and Good, 
have been appointed managers for 
the Provident Savings Life, covering 
Greater New York. Their headquarters 
will be at Room 515, 35 Nassau street. 





Secures New Offices. 





The Cleveland Life has removed its 
home offices from the Rockefeller build- 
ing to the ground floor of the Cleveland 
Chamber of Commerce building, which 


is on the Public Square of that city. 


This gives the company centrally locat- 
ed and most desirable quarters. 


certainties of conditions following one’s 
death. He says: 

Some men profess an easy confi- 
dence in the proposition that their fam- 
ilies “would get along somehow,” if 
they should die uninsured. Of course, 
the world would go on and not much 
would be heard or seen of the bitter- 
ness and struggle in the case of any of 
our families. They all have too much 
pride to become paupers, and they 
would get along somehow. But how? 
Where would the money come from 
which your family would need in case 
you should die? 

Would it come from your business? 
Without your personal attention. * * 

Life insurance provides agains: a 
specific and always possible calamity, 
and provides for it in a definite and 
intelligible way, without any probabil- 
ity—hardly a possibility—of failure. A 
man Owes it to his family, and, most 
of all, owes it to himself as an intelli- 
gent and responsible being, to avail 
himself of the advantages of life in- 
Surance or to provide something 
equally good. And to be equally good, 
a plan must have the element of cer- 
tainty in as great a degress as the 
insurance plan has it. * * * If a 
man expects an income from invested 
funds, he needs to ask similar questions 
as to their safety, and further ques- 
tions as to their sufficiency. * * * 

If a man’s business or his personal 
investments would not furnish the 
money needed, who then would earn it? 
Can you name the person +o yourself? 
Is there any man upon whom you could 
lay the burden, and be sure it would 
not be too heavy? Would it not be 
better and safer to invest a few hun- 
dred doliars every year in Endowment 
insurance, with the Certainty that it 
would come back again to yourself in 
good time, if you live, and to your 
family, many times increased, if you die 
before your life-work is done? Then 
you would be able to answer to your- 
selfi—where would the money come 
from? 


Ohio Commissionership. 





Governor Harmon took occasion Mon- 
day to deny a report, emanating this 
time from Akron, that he intended to 
celebrate Thangskiving by removing 
Judge C. C. Lemert as superintendent 
of the Ohio insurance department, to ap- 
point a Democrat in his place. The 
Governor says when he is ready to make 
a change he will see Judge Lemert about 
ic before he acts. 





FLIMFLAMMING THE PUBLIC. 





(Continued from page 1.) 
to my home where I signed the note for 
the premium and application. I signed 
these papers on the promises made by 
these agents for loan and on no other 
account. I relied on their promises as 
agents for the company. 

“Some time later Mr. Bennett came 
down from Denver for the company and 
with three others I saw him and asked 
him why his company did not make the 
loans as agreed; that I could not pay 
my premium unless the company did as 
previously agreed to m& when I signed 
the application and note. Mr. Bennett 
said that these agents had no’ right to 
make any such promises; that the com- 
pany had fired them and that there are 
at times such agents who do not do right 
and make such misstatements, but that 
his company could at no time loan more 
than $50.00 per acre.” 

It seems as though the “‘worthies” in 
this particular raid made a specialty of 
working those unfamiliar with the Eng- 
lish language. 





After careful investigation the Arbi- 
tration Committee of the Suburban 
Fire Insurance Exchange acquited Lam- 
bertson, Stevens Company, agents of 
Yonkers, N. Y., of the charge of rule 
violation lodged against them. 





NEWARK WELL PROTECTED. 





New Jersey Industrial Directory Speaks 
Well of City’s Fire Fighting 
Service. 





The 1909 Industrial Directory of New 
Jersey, has newly been issued from the 
office of Winton C. Garrison, chief of 
the Bureau of Statistics. In speaking of 
the general growth of Newark, it makes 
this interesting reference to its fire- 
fighting service. 

The city has 2,752 water hydrants, 
with a fire pressure thereon of from 90 
to 160 pounds. 

Of the fire department the report 
says, “It is well provided with fire pro 
tection of an unquestionably able and 
efficient kind.” The fire department 
consisting of 353 men, and equipped 
with 25 steamers; 9 hook and ladder 
trucks; 19 chemical engines and 1 wa- 
ter tower. The annual cost of maintain- 
iug the department is $540,862. 





Western Insurance Company. 





At the annual meeting of the stock- 
holders of the Western Insurance Com- 
pany of Pittsburg the following board 
of directors was elected: W. Howard 
Nimick, D. P. Black, E. H. Stowe, C. A. 
Painter, G. T. Bissell, H. S. A. Stewart, 
J. H. Lockhart, H. J. Heinz, J. E. Hur- 
ford, John Woodwell, Reuben Miller, 
J. T. Speer and N. Holmes. 

Subsequently the officers were re- 
elected. Secretary D. Dallas Hare has 
charge of the underwriting and under 
his management the company has made 
marked progress. 





Not a little interest centres about the 
insurance commissionership of Pennsyl- 
vania, and the curious are wondering 
who will oe appointed to succeed, Hon. 
David Martin, the present incumbent of 
the office whose term expires January 1 
next. 








WANTED 


WANTED 


Two high class Stock Salesmen who ean 
produce for a Two Million Dollar Corpo- 
ration, that stands the searchlight of the 
strictest investigation. 1-3 stock sok 
—Leads to live profits. Address P. C. 

Care of EASTERN UNDERWRITER 
105 William St., New York 











JOHN HANCOCK 


I want two clean life men who can pro- 
duce business. For such men I have 
something good. 

WILu14M N. Compton, Gen’! Agent 
JoHN Hancock Mutua. Lire Ins. Co. 
220 Broadway, N. Y. C. 

Tel. 6030 Cortland 








Es THE ' 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 


MUTUAL LIFE 
INSURANCE CO. 
BOSTON, MASS. 





Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 


FINANCIAL STATEMENT 
Assets Jan. 1, 1909... $47,980,647.74 
Liabilities... ........... 44,476,655.68 
S6aécnbs wucedeses 3,503,992.06 





Alfred D. Foster, President 

D. F. Appel, Vice-President 

J. A. Barbey, Secretary 

Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 














BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, [iASS. 


James W. Huil Pree’ ‘ont. 

W. D. Wyman. +.ce Pres. and Treas, 
J. M. we, Actuary. 
Theo. L. Allen, Secretary. 
Robt H. Davenport, Asst. Sec. 
This Company, with its more than fifty years 
| of successful and honorable practice, its solid 
| financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts, commends itself both to policy- 
| holder and agent. 


For circulars and rates address 


EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mase. 


LEON F. FOSS, General Agent 
W. H. DYER, General Agent 


JOHN H. ROBINSON, General Agent 
258 Broadway, New York 











extend over several states. 


« Scranton Life Insurance Co. 
wants a Strong Stock Man to work 
out of the office on Home-Office Leads 


The Company has produced nine millions of paid-for business in eighteen months. 
This is an unusual opportunity for a man with character and ability, who can demonstrate 
his record as a high-class producer of large contracts, as the Company was organized by 
the potential men in twenty of the largest corporations in Pennsylvania, whose influences 





Address, with record and references: 





JEFFERSON WALLACE, Sup't Agencies 
SCRANTON, PA. 
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CASUALTY AND 


SURETY HAPPENINGS 








GIVEN STATE AGENCY. 





Casualty Company of America Makes 
to Possibilities of the Business 
Getting Good Men. 





On and after December 1, Vandeveer 
and Faulhaber, Union building, Newark, 
will as general agents represent the 
Casualty Company of America for all 
lines throughout New Jersey. Both 
members of the firm are trained insur- 
ance men. They know where business 
exists and how it can be secured and 
propose getting their full share of it. 

Mr. Vandeveer is a broker of standing 
in New York City. Through social ana 
business connections in New Jersey he 
controls a considerable amount of lia- 
bility business in that State, which could 
readily be added to. That the Casualty 
Company of America proposes to be a 
factor in casualty circles of New Jersey 
in future, its selection of Faulhaber and 
Vandev.er as its representatives for the 
territory sufficiently attests. 

Mr. Faulhaber has represented the 
Casualty Company of America as its Es- 
sex county manager, and a fine premium 
income had in that period is a tribute 
to his capacity and industry. 





PUSHING CREDIT BRANCH. 





London Guarantee and Accident Alive 
to Possibilities of the Business. 
—Has Great Opportunity. 





“It’s an ill wind that blows nobody 
good” is a trite expression, the truth of 
which is frequently proven in under- 
writing circles. To particularize, the 
plight in which the American Credit In- 
demnity Company of New York, finds 
itself because of the failure of its man- 
agement to properly figure its reserves, 
is the cause of a number of its excellent 
field representatives leaving the service 
of the corporation, and enlisting under 
the banner of the London Guarantee & 
Accident, which company is determined 
to more aggressively than it has hither- 
to, develop the credit branch of its 
business. Speaking of this departure by 
the London, “The Standard” in its lat- 
est issue says: 

“The company introduced a new form 
of credit insurance some three or four 
years ago, but the development of the 
department has practically been held in 
abeyance during the late panic and also 
on account of what the company con- 
sidered to be unfavorable competitive 
conditions. 

“The London's plan of credit insur- 
ance contemplates a combination of 
service and indemnity, somewhat after 
the generally accepted plan of liability 
insurance. Mr. Lawson feels that recent 
developments in credit insurance would 
seem to justify the claim of his company 
that its plan, (which includes the sai- 
vaging of losses and the handling otf 
claims of policyholders through a well- 
organized salvaging department) is 
destined to prove a successful plan of 
writing credit insurance, as it affords 
the same efficiency and economy and 
the same combination of interests that 
have made liability insurance success- 
ful. He also believes that no other plan 
of credit insurance can be devised which 
will successfully meet that supreme test 


of the ‘ ‘Confiagration” Hazard . enatiit 
insurance, such a panic as the country 
is just now recovering from. 

“The credit insurance department of 
the London, under the management of 
George D. Webb, is now planning to ex- 
tend its operations along the same con- 
servative lines which have been found 
successful in its liability department. 

“Mr. Lawson and Mr. Webb have re- 
cently visited New York and Philadel- 
phia, where strong branch offices have 
been organized. New York is under the 
direction of Oliver J. Matthews, who is 
a well-known credit insurance under- 
writer, and who has under his direction 
ten experienced solicitors and one of 
the best adjusters in the country. In 
this staff is included several-of the most 
efficient men lately associated with the 
American Credit Indemnity, including 
Leonard S. Howard, David M. Willard, 
Ferdinand David and Wilbur K. Belnap. 

“This branch office has charge of the 
city of Greater New York, and in Syra- 
cuse, N. Y., the company has established 
a general agency for the State under the 
direction of the well-known firm of Bax- 
ter & Gilbert. 

“In Philadelphia the London has es- 
tablished a branch office with headquar- 
ters in the Drexel building in charge of 
Robert A. Irving, and associated with 
him will be W. L. Richards and Conrad 
Waldie, until recently with the Ameri- 
can Credit Indemnity Co., and O. L. 
Murray, together with a thoroughly or- 
ganized adjusting department. 

“These organizations in the Fast are 
typical of the thorough and conserva- 
tive manner in which the London pur- 
poses to organize its credit department 
in other territory. 

“The fact that the London, even 
through the panic, was able to make 
liberal and satisfactory adjustments, to 
make friends of every policyholder, to 
increase its business, and at the same 
time maintain a lower loss ratio than 
any other company, is evidence of the 
correct principles regarded as embodied 
in its policy contract.” 





New Jersey Agency Appiontments. 





Aetna Indemnity, P. E. Hawley, West- 
field; Diebold-Harrison Co., Irvington: 
C. S. Fountain, Hackensack; Lazarus & 
Rickert, Bayonne; C. A. Morey, Ruther- 
ford; W. F. Wilson, Plainfield; G. K. 
Wise, Newark. American Bonding, C. 
R. Anderson, Washington; J. Fisher, 
Hackettstown; Van Billiard & Son,Phil- 
lipsburg. American Casualty, D. N. 
Papik, Newark. Empire State Surety, 
MacNaughton and Kenyon, Plainfield. 
Fidelity & Casualty, R. B. Cross, New- 
ark; P. Mackey, Jersey City. Indiana & 
Ohio Live Stock, F. G. Lake, Newark. 
Pennsylvania Casualty, J. P. Bond, J. J. 
Driscoll, Bayonne. Standard Accident, 
H. J. Foley, Newark. Travelers, G. A. 
Brenckman, Stockton. 





Justice Truax has granted an order 
permitting Superintendent Hotchkiss of 
the New York Insurance Department to 
take charge of the affairs of the United 
States Horse Insurance Co. on 
ground that the concern is 
and refused the Insurance Department 
access to its books and papers. 





RE-INSURANCE 














q desiring to sell, reinsure 
guaranteed. 
907 Majestic Building 

DETROIT, MICH. 





Citiennndionen-« solicited from Life Dauiiuidien Companies 


I represent clients with ample capital. 





or merge. Strict confidence 


WILLIAM L. WHITE 


BONDS, INVESTMENTS 








the | 
insolvent | 


“1910 DISABILITY POLICY.” 





Features of the Contract Just Issued by 
United States Health & Accident 
Ins. Co. of Mich. 


The principal ‘benefits of the latest | 
contract put upon the market by the| 
United States Health and Accident In- | 
surance Company, of Saginaw, Mich., 
and which it terms the ‘1910 Disability 
Policy” are the payment of $5,000 in 
cash, or $6,000 in monthly instalments 
of $100 a month, in the event of acci- 
dental death; $30 a week for accidentai 
injury and $25 a week for incapacicy 
due to illness. 

The accumulative feature is incorpo- 
rated in the contract, under, the opera- 
tion of which the principal of the policy 
is increased fifty per cent. at the end 
of the fifth year. 

In she event of death or disability oc- 
curring under the following conditions: 

“(1) While a passenger in a pas- 
senger elevator (excluding elevators in 
mines); or (2) while a passenger in or 
on a public conveyance (including the 
platform, steps or running board there- 
of) provided by a common carrier for 
passenger service only; or (3) in con- 
sequence of the burning of a building 
while the Assured is therein; or (4) in 
consequence of a stroke of lightning; 
or (5) in consequence or the collapse 
of the outer walls of a building while 
the Assured is therein.” The single 
benefits are doubled under the health 
feature indemnity: “under this policy 
is effective for any illness commenc- 
ing after the policy is in force for fif- 
teen days, and the Company will pay 
for the period the policy holder is con- 

(Continued on page 14.) 








RELIANCE LIFE 


PITTSBURGH 
‘Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
lillions 


Exceptional opportunities for General 
Agents in 
PENNSYLVANIA 


OHIO, IOWA AND ALABAMA 





UNEXCELLED IN 
Favorable Mortality 


——{ND— 
Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends: 

















“OLD HICKORY” 


THE VOLUNTEER STATE LIFE INSURANCE COMPANY 


CHATTANOOGA, TENNESSEE 


) Z. C. PATTEN, President 
|  . B. CRAIG. V.-Pres.—Gen. Manager 
THEO. F. KING, 2d V.-Pres.—Manager of Agencies 
A. 8. CALDWELL, 3d V.-Pres.—Supt. of Agents 
W. H. GOULD, Seoretary—Actuary 


in the Seventh — of Conservative and Successful 


HOME OFFICE: 


Development 








Peters Building 





EMPIRE LIFE INSURANCE GOMPANY 


HOME OFFICE 


A Strong Southern Legal 
Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 


ATLANTA, CA. 


Reserve Company, 








CAPITAL $1,000,000 


Management. 





Georgia Life Insurance Company 
OF MACON, GA. 


(Now Organizing) 
W. E. SMALL, President 


LIFE AND CASUALTY INSURANCE 
Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
First Class Openings in both Branches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 


SURPLUS $500,000 
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_ INDUSTRIAL DEPARTMENT 





Straight Canvassing; A Necessity. 


The first Prudential debit was built 
hy the straight canvasser; the wonder- 
ul progress made on the Pacific coast, 
n Canada and other pioneer territory 
as been accomplished solely by per- 
ynal solicitation. 

The man of to-day needs to do more 
han the men of a decade ago. He has 
uore demands on his income, his stana- 
rd of living is higher; hence, greater 


effort, greater energy, greater know- 
ledge. After a boy has left school, 
whence comes his knowledge? From 


j00oks? Yes, to a large extent, but chief- 
ly from contact with the world. If a 
man is interested in human kind and 
wants to see how the other half of the 
world lives, let him canvass; if he 
thinks he is in hard luck, let him can- 
when his debit is tired of his con- 


vass; 
stant pounding, give it a rest, and 
straight-canvass. Keep the prospect- 


book filled by straight canvassing. When 
the reference calls fade away, as an off- 
set, canvass; when the special salary 
fails to meet the needs, canvass. In a 
word, the surest and best cure for most 
of the ills the business seemingly suf- 
fers from (and these so-called ills, like 
those of the flesh, are largely of our own 
creation) is in the reach of all, viz., to 
straight canvass. We know that a little 
neglect borrows much trouble, and the 
man who neglects to straight-canvass is 
borrowing trouble for himself, and will 
pay big interest on the loan by missing 
the special salary when it is passed out 
of the eashier’s window on Saturday 
mornings. 

The man who cultivates the art of 
straight canvassing always in de- 
mand, always commended, always de- 
sired, and can get business at any time, 
and in any place where he speaks the 
language of the people. He needs no 
pull, no influence, but his own ability. 
What an independent citizen! What a 


is 


satisfaction! What confidence’ this 
knowledge inspires! Some men were 
good canvassers, but when the 15 per 


cent. gets to $15, they give it up—‘‘Don’t 
need to, you known;” “Too many back 
calls:” “Too many references’’—things 
come easier. Poor fellow! This art, like 
others, lives as it is exercised; neglect it 
and you are no longer its master; prac- 
tice it and you become a certainty in the 
business. Only last week I saw a man 
“down in the mouth,” on the edge of a 
final, turn to his old love. The response 
was not as hearty as in the old days, 
but it was sufficient to convince him 
that if he was faithful he could live in 
the business. He is convinced that as 
he would hope for life, he must straight- 
canvass, and so with every man who 
hopes to prosper in the business. 

The first debit was built by straight 
canvass; the last debit, if not built by 
straight canvass, will be sustained by 
straight canvass. 

The sure, the permanent, 
success is along the Broadway 
straight canvass.—James P. Kelly, 
the Prudential Record. 


REDUCES CAPITAL STOCK. 


the lasting 
of 
in 








American National of Lynchburg Votes 
to Make Par Value $5 Instead 
of $10. 

At a meeting of the stockholders of 
the American National Life of Lynch- 
burg, Va., held in that city Thursday 
afternoon of last week, and at which 
ex-Governor J. Hoge Tyler, presided, it 
was voted to adopt the resolution of the 
board of directors providing for a r2- 
duction of capital stock from $10 to $5 
per share, which would make a reduc- 


tion of $100,000; this amount passing to 
the surplus account. 

The resolutions offered and adopted 
are: 

Whereas, stockholders of American 
National Life Insurance Company, in- 
corporated, having been called into special 
ineeting pursuant to a resolution adopted by 
the board of directors and after due notice 
thereunder as required by law; and 

“Whereas, the object of the special meet- 
ing, as set forth in said notice was the con- 
sideration by the stockholders of the proposi- 
tion to reduce the par value of the capital 
stock of the company to $5 per share 
and to provide for a minimum dividend 
thereon; and 

“Whereas, it is deemed for the best in- 
terest of the company that the par value of 
the company’s stock shall be reduced to five 
dollars per share, but that no fixed dividend 
thereon shall be provided for in the charter; 

“Now, therefore, be it resolved, That 
Clause 4 of the charter of American National 
Life Insurance Company, incorporated, is- 
sued July 10, 1905, be and the same is here 
by amended so as to read as follows: 

“*(4) The capital stock of the company 
shall not be more than $500,000 and not Jess 
than $100,000, to be divided into shares of 
the par value of $5 each.’ 

The second resolution was as follows: 

“Whereas, at the last annual meeting of 
the stockholders of the company a resolution 
was adopted autborizing the board of direct- 
crs to issue and sell ten thousand shares of 
the company’s stock at prices set forth in 
the said resolution; and 

“Whereas, the financial condition of the 
compa@hy is so satisfactory that it is deemed 
unnecessary to issue additional stock, the 
a having an ample surplus for its 
needs; 

“Now 
authority 
tion be 
drawn. 


the 


therefore be it resolved, 
contained in the 
and is hereby 


That the 
aforesaid resolu 
revoked and with 


SUSTAINS TAX LEVY. 





County Board of Taxation Decides 
Against The Prudential—Case 
To Be Appeaied. 





The County Board of Taxation has 
sustained the assessment of $14,894,416 
levied by the Newark Tax Board on 
the special dividend reserve of The 
Prudential. It is contended that «he 
fund is not a liability in the strict 
sense of the term and therefore is not 
exempt from taxation. 

An appeal will be taken to the State 
Board for the Equalization of Taxes 
which will be the last step before re- 
sorting to the courts for a final adjudi- 
cation of the matter. 

In connection with the decision of 
the County Board, President Anderson 
of that body said: 

“The board thas concluded the city 
was correct in making the assessment. 
While the Prudential contended that 
the fund was a liability and, therefore, 
exempt from taxation, the board, after 
considering the argument offered in 
support of this contention, reached a 
different conclusion. 

“One of our reasons for this course 
was that the board of directors of the 
Prudential could increase or decrease 
the fund as it saw fit, and that the fund 
Was money actually on hand which was 
being used or could be used for pur- 
poses bringing in an income, and, there- 
fore, could not be considered as a lia- 
bility. For this reason the city was 
sustained in levying the assessment.” 





New Jersey Agency Appointments. 

Fidelity Mutual, Charles 
Puiladelphia, Pa. John Hancock, 
Charles I. Donovan, Camden. Manhat- 
tan, Alfred I. Barlow, Newark. New 
York, Henry Lierz, Philadelphia, Pa. 
North Western Mutual, T. Lloyd Mac- 
key, Weehawken Heights. Phovident 
Life & Trust, John W. Kimble, Mill- 
ville. 


H. Coles, 


—_——~ —- 


Water Mains for Verona, N. J. 





Verona, N. J., has decided to lay 
water mains through the town, and also 
to purchase $750 worth of fire hose. 








Lhe 
Metropolitan Life 
Lnsurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


‘Of the People 
the Company By the People 
—— : For the People 


The Daily Average of the Company’s 
Business during 1908 was: 
441 pex day in Number of Claims Paid 
6,343 per day in Number of Policies 
placed and paid for. 
$1,202, 353.00 per day in New Insurance 
placed and paid for. 


$166,634.00 per day in Payments to 
Policyholders and Addition to Re- 
serve. 

$126,996.37 per day 
Assets. 


JOHN R. HEGEMAN, President 


in Increase of 





METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 














J. G. Walker, President 
T. Wm. Pemberton, 1st Vice-Pres. W. L. T. Rogerson, Secretary 
ORGANIZED 1871 


LIFE INSURANCE COMPANY SLvikewn 


HOME OFFICE, RICHMOND, VIRGINIA 
The PIONEER Southern Industrial Life Insurance Company 
The OLDEST Southern Life Insurance Company 
The LARGEST Southern Life Insurance Company 
The Most Approved Forms of Life, Endowment and Industrial Policies Issued 
on Favorable Terms 





Pg MN MI, Wein snes webdnwesteetdesescuscccss seen $ 4,444,711.62 
Insurance in Force, Dec. 31, 1908...................... 63,309,202.00 
Pp ents to Policy Holders since Organization... 8,926.182.91 








INDUSTRIAL INSURANCE 


OUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, offers a splendid opportunity for a few additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


H. POLLMAN EVANS, President Head Office, TORONTO 











Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most I‘beral Industrial Policy 














SPECIAL 
CONTRACT 
SALESMEN 


Get my new policy. Leads them all. 
I know just what you need, and have 


is it easy to write insurance for 
THE MANHATTAN LIFE} 
INSURANCE CO. ? 


BECAUSE 





WH 





Its premium rates are low; 
Its annual dividends are 
large ; 

The recent examination by 
the New York Insurance 
Department shows the Com- 





pany to be absolutely sound, got it. This is quick action tor you. 
and that it makcs no Write me to-day: 

discrimination between a 

policyholders, CURTIS J. HEBERT, 


Southern Manager 


The Reserve Loan 
Life Insurance Company 


James Building, 
CHATTANOOGA, TENN. 


Direct contracts with exclusive territory 
will be made with good producers. 


Address: 
W. B. LANE, Vice-President 


The Manhattan Life Ins. Co 
66 Broadway, New York City 
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UNDERWRITER 


Thig newsnaper is owned and pub 
lished every Thursday by The Eastern 
Underwriter Company, a New York cor 
poration, office and place of business 
105 William street, New York City. B. 
F. Hadley, President; G. A. Watson, 
Secretary and Treasurer. The address 
of the officers is the office of this news 
paper. Telephone 2497 John. 








Subscription Price, $3.00 a year; Sin- 
gle Copies, 15 cents. 
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Entered as second-class matter Jan- 
vary 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 
of March 3, 1879. 


FROM MILLIONS TO POVERTY. 





An associated press dispatch from 
Pittsburg, dated November 15, contatn- 
ed the following: 

“Francis L. Stephenson, formerly of 
the firm of Whitney & Stephenson, 
brokers, of Pittsburg, is dead at his 
home, 700 Norta Avenue. Mr, Stephen- 
son was 64 years old and had not re- 


covered from the shock he received 
when the firm went into the hands of 
. receiver about two years ago. Less 
than three years ago Mr. Stephenson 
and his partner, George I. Whitney, 
were rated as multi-millionaires, Whit- 


ney now is working as a farm haad 
near Conneaut, Penn., while Stephen- 
son is dead with his family refusing all 
iuformation as to the cause of Lis 
death. When the financial panic came 
in the Fall of 1907 the firm owned a 
large amouut of Hostetter Coke Com- 
pany stock, but it was hypothecated 
with the Union Trust Company of Pitts- 
burg. The trust company sold the stock 
ac almost $150 per share below a stand- 
ing outside offer.” 

What a great lesson this dispatch 
conveys! A very few years ago the 
firm of Whitney & Stephenson was cone 
of the most progressive and prosperous 


of its kind in Western Pennsylvania. 
its members held an envied place, from 
both business and social standpoints, 
among the people of the industrial 
metropolis. Judged from most any 


tandard within human comprehension, 
Whitney & Stephenson had no reasoa 
to fear any happenings deemed prob- 
able of the future, and yet in the short 
space of two years one is engaged as a 
farm hand near a small Pennsylvania 
town and the other is dead with the 
inference given that he gave up life be- 
cause its privations were too hard to 
endure, 

Is there a situation in life Where one 
feel reasonably certain that an 
impenetrable wall of protection has 
been built, fully capable of withstand- 
ing an onslaught of that commonly 
known terror “misfortune?” 

In the of the above mentioned 
firm, its success was such as to war- 


ay 


case 


rant the payment of an annual prem- 
jum on life insurance, that would have 
afforded ample protection for an ad- 








versity like the one which overwhelm- 
ed it. Instead of a hopeless future, 
there could have been a_ guaranteed 
monthly or quarterly income during life, 
and the cost of making the provision 
would have been a mere pittance of the 
aunual income. 

Another noteworthy point in the “dis- 
patch” is that pertaining to the dis- 
posal of a “large amount” of coke com- 
pany stock, put up by the firm as col- 
lateral and which was hypothecated, at 
“almost $150 per share below a stand- 
ing outside offer.” 

Let us suppose there were 1,000 shares 
of this stock, the sacrifice made by rea- 
son of the inability of the firm to con- 
trol its disposal amounted to $150,000. 
How much different the circumstances 
would have been, had the loan been ob- 
tained under a life insurance policy? 

Complete protection, accomplishing 
for the individual, business enterprise 
or corporation, that which cannot with 
assured safety be achieved otherwise. 
Such is life insurance and no solicitor 
in light of the unfortunate experiences 
here enumerated, and thousands of 
others, need offer an apology for 
presenting its advantages. 





DILEMMA OF COMPANIES. 





Insurance companies have a serious 
time trying to manage affairs so as to 
harmonize with conflicting requirements 
of various State and municipal depart- 
ments. When the standard policy wave 
was enjoying its greatest momentum, 
life company officials found it difficult 
tc draft a policy form satisfactory to 
one State without running counter to 
the ideas entertained elsewhere, and 
even to-day the situation is most com- 
plicated. 

Now we note that The Prudential has 
lost the first round in an endeavor to 
sustain its contention that a tax should 
not be paid on accumulated dividends 
because such item is a liability. Its 
home County Board of Taxation holds 
the contrary view, namely, that it is not 
a liability. However, a number of 
States contend that surplus accumulated 
to the credit of policies in force should 
be apportioned and is in reality a lia- 
bility, and statements are filed on this 
basis. 

Verily this is a great old world. 





A WORTHY OFFICIAL. 


It is not an easy matter to change 
long-established customs and ideas 
without incurring opposition and criti- 
cism, and we presume the present head 
of the New York Insurance Department 
Wm. H. Hotchkiss is no exception to 
this rule. 

It has been a long time since the New 
York Insurance Department cut any 
figure, having but little power or influ- 
ence outside of this State; in fact its 
work in connection with home insti- 
tutions was looked upon as a huge joke. 
Mr. Hotchkiss, we believe, has been 
making an honest endeavor to place the 
Department where it belongs, namely, 
second to none in influence and efficien- 
cy. He assumed a most difficult task, 
and, there can be no denying, has been 
highly successful thus far. 

In the licensing of agents his policy 
has evoked criticism, and yet he has 


done more to eliminate what has long 
been deemed by field men a pernicious 
practice than all the talk and writing 
or the subject for the past decade; we 
refer to his refusal to grant licenses to 
curbstone brokers, handshakers and in- 
cidental solicitors. 

Criticism has also appeared relative to 
the work of the Department in ridding 
the State of insolvent insurance con- 
cerns. Most of them have maintained a 
corporate existence merely for the graft 
cbtainable, without any special concern 
as to the rights of certificate holders. 
Their “emaciated carcasses” polute the 
insurance atmosphere and the beneficial 
work now being performed in clearing 
up a nasty condition will be better ap- 
preciated later on. 

Then there is his work in connection 
with twisting. Those particularly con- 
cerned may not be loud in sounding a 
nete of praise, but there are few who do 
not believe that much has been accomp- 
lished for the best interests of the busi- 
ness in this regard. 

To the looker-on, Mr. Hotchkiss seems 
to possess a determination to make his 
Department one worthy in every sense, 
but thus far he has given no evidence 
of grasping unfair means to gain his 
end, or to give any company other than 
a square deal. 





A VALUABLE VOLUME. 





Part Five of New York Insurance Re- 
port Contains Much of Interest To 
Fraternity. 





The New York Insurance Department 
has issued Part 5 of its annual report 
which contains over 1,400 pages and in- 
cludes special data on the following 
topics: Laws of 1909—Court of Appeals 
Decisions—Opinions of Attorney-Gen- 
eral—Superintendent’s Rulings—Exam- 
inations—Special Reports—Fees and 
Taxes—Amortization as Applied to 
Bonds or Other Evidences of Debt Own- 
ed by Domestic Insurance Corporations. 

One of the most interesting chapters 
is a “Report on Lloyds and Inter-Insur- 
ers as Conducted in New York.” This 
covers a general and extensive investi- 
gation of Lloyds Associations the data 
being divided as follows: 

1—A brief summary of the parent in- 
stitution known as the Lloyds, London. 


2—A review of the statutes regulating 


and other practices, both legal and il- 
legal, of Lloyds institutions and organi- 
zations of inter-insurers in the State of 
New York. 3—The facts as to organiza- 
zation, history and legality of such asso- 
ciations claiming to be organized to do 
business in New York, and 4—certain 
summaries of the laws of other States 
affecting these associations and the at- 
titude of the various State Departments 
concerning them. 

Annexed are appendices, containing 
(a) affidavits of Broderick, as to the 
Parsons’ charters, and of others as to 
the fake or forged charters, (b) import- 
ant decisions by courts, (c) copies of 
such sections of the insurance law as 
apply to these associations, and (d) 
opinions of the Attorney-General bear- 
ing upon this subject. 





Protecting its Plant. 





Extensive improvements to its prop- 
erty are projected by the Alseno Amer- 
ican Portland Cement Works, of Al- 
seno, Green County, N. Y. It is planned 
to build an outside system of fire pro- 
tection. Once the improvements be 
completed the insurance companies will 
be only too glad to increase their pres- 
ent lines upon the property. The risk 
is controlled by the New York City 
brokerage firm of Poygenburg Brothers. 





LEGAL IN MICHIGAN. 





Attorney General Rules that Accident 
Companies; May Use Slot Machines 
In That State. 





In an opinion to Commissioner of In- 
surance Barry, Attorney-General Bird, 
of Michigan, holds that the use of 
slot macnines in the sale of policies of 
accident insurance is not illegal in that 
State. He avers that the law does 
not describe how insurance may 
be sold, but prohibits individuals from 


selling insurance without a license. A 
slot machine he believes to be a mere 
“automatic coin tray” transferring pre- 
miums from the assured to the com- 
pany. However, he advises that the 
entire contract should be placed on the 
machine so that it may be read by the 
person desiring to purchase same be- 
fore being required to. insert the coin 
in the slot. 

The opinion in full is as follows: 

“Referring to the inquiry submitted 
by you, as to the legality of the selling 
of accident insurance policies by means 
of vending machines in this State, will 
say that the policy form submitted by 
you requires the purchaser to drop a 
coin in the slot of the machine, when 
he receives a card, a part of which con- 
tains the policy, the other part of which 
is in the form of a postcard. stamped 
and addressed ‘to the insuring company 
and by the terms of the policy the in- 
surance takes effect from the date and 
hovr of the cancellation stamp of the 
office at which the card is mailed. 

“The laws of this state do not attempt 
to prohibit the sale of insurance in any 
other manner than through regular 
agents. Our statutes do prohibit any 
person from acting as agent for any in- 
surance company authorized to tran- 
sact business in this state without pro- 
curing a certificate of authority (Act 
84, Public Acts of 1901). The method 
proposed is ithe sale of insurance with- 
out the intervention of the local solic- 
itor or agent, and I fail to see any valid 
reason why it cannot be done under 
our statutes. A vending machine, in 
my judgment, is simply an instrumen- 
tality to aid the company in conducting 
its business, and in that respect does 
not differ from a counter over which 
change is passed, or an automatic coin 
tray. In my judgment, the holdings of 
the departments, to which your refer, 
to the effect that a machine cannot 
be licensed as an agent, do not meet 
the situation as presented in this state, 
for the reason that our statute does not 
say that an insurance business can be 
transacted only through licensed 
agents, but simply requires that a per- 
son acting as an agent be licensed. 

“I am, therefore, of the opinion that 
if the business proposed to be carried 
in this company by means of vending 


‘machines is otherwise legal, and the 


persons having charge of the machine 
or having any part in the insertion of 
policies in the machine, or the taking 
of the money therefrom and the for- 
warding of the policy stubs. etc., to 
the insuring company, are properly 
authorized agents, there can be no ob- 
jection to the sale of accident policies 
through automatic vending machines. 

“I may say further, however, that it 
is my judgment tha* a copy of the poli- 
cy must be so placed on the machine 
that the person desiring to purchase 
the same, may be able to read the en- 
tire policy before being required to 
insert the coin in the machine, so that 
he may know all of the conditions and 
limitations of the contract into which 
he is about to enter.” 





Following the announced retirement 
of Harry M. Coudrey, from the presi- 
dency of the Continental Life and the 
International Fire, now organizing at 
St. Louis, it is understood he will be 
succeeded as head of both institutions 
by Walter J. Miller, who hitherto has 
been vice-president. 
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FIRE INSURANCE DEPARTMENT 





WOULD INSPECT MINUTES. 


REQUEST. 





ROCHESTER AGENTS’ 





Move Thought Preliminary to Petition 
That Conspiracy Indictment be 
Quashed. 





Before County Judge J. B. M. 
Stephens at Rochester, N. Y., on Sat- 
urday Attorneys Horace McGuire and 
Hiram R. Wood, representing James 
Johnston, Robert T. Paviour, Gilbert 
T. Amsden, M. E. Wollf, Henry M. 
Webb and James C. Clements, promi- 
nent local agents of the Flour City, in- 
dicted last May for “alleged conspir- 
acy in maintaining excessive fire in- 
surance rates, argued upon a previously 
filed motion for privilege to inspect 
the minutes of the Grand Jury under 
which the indictment was procured. 

District-Attorney Widener appeared 
for the prosecution. The plea for mo- 
tion is preliminary to a plea for quash- 
ing the indictment. The defendants’ 
argument was based on fifteen affi- 
davits, purporting to show that the 
evidence considered by the grand jury 
did not warrant the finding of an in- 
dictment. 

Speaks for Agents. 

Mr. Wood in addressing the court 
first gave an outline of the case and 
said that the four separate counts ia 
the indictment charge as many dif- 
ferent crimes. Passing to the law un- 
der which the defendants were indict- 
ed, counsel touched that phase of the 
case but lightly, saying he did not 
care to discuss whether or not the acts 
complained of constituted a crime. Ar- 
gument under that head would be 
made when a demurrer to the indict- 
ment was entered. 

For the present he simply desired 
to move to inspect the minutes. The 
different counts in the indictment were 
then taken up and commented on in 
connection with the allegation that in- 
sufficient and illegal evidence was pre- 
sented to and considered by the grand 
jury. 

The important element of the firs* 
count is the charge that the defend- 
ants conspired not only to fix the 
rate, but also to raise it, said counsel. 
As an over® act in this connection 
one insurance policy, bearing the pink 


slip is cited by the indictment, ex- 
plained counsel. 
The second and third counts, re- 


spectively, charge the defendants, con- 
tinued counsel, with interfering with 
and injuring C. F. Garfield and How- 
ard C. Dana in the insurance business 
carried on by Mr. Garfield and Mr. 
Dana. The fourth count charges the 
defendants corspired together -o cre- 
ate a monopoly. 

The point Mr. Wood wished to mak? 


was not to furnish any particular bit 
of illegal evidence, but to declare that 
all of the allegations are so far from 
the truth that it is obvious that no 
legal evidence could have been given 
by anv one of “he twenty-three wit- 
nesses appearing before the jury. 

Mr. Wood did not wish to be under- 
stood as declaring there was no tar- 
iff making system employed by insur- 
ance companies. Any company that 
attempts to fix its rates in a logical 
and business-like manner is a mem- 
ber of the state associa‘ion. This as- 
sociation does prepare and keep up-to- 
date cabinets containing tariff rates, 
he added. But the defendants, he 
con*inued, had nothing to do with fix- 
ing the local rates. 


With this preface counsel stated the 
substance of his affidavits. These con- 
tained sworn statements from various 
witnesses examined in the case by the 
grand jury, each deponent stating he 
gave no evidence before the jury tend- 
ing to incriminate the defendants. In 
an affidavit by Joseph T. Alling, the 
deponent denied testifying before the 
jury in regard to the Garfield and 
Dana counts, and that his evidence 
was not affinmative against any of the 
defendants. 

Not Driven from Business. 

Another affidavit quoted from at 
some length was that of Mr. Dana. 
The deponent states that from Febru- 
ary, 1907, until January, 1908, he was 
employed in the insurance department 
operated by Mr. Garfield, and ultimate- 
ly purchased the business and that in- 
stead of being driven out of business, 
Mr. Garfield sold the business. He 
denies that Mr. Garfield was driven 
out of business or that any fire iasur- 
ance companies withdrew their agen- 
cies, with the exception of a few com- 
panies, Mr. Garfield did not wish to 
represent longer, and two Philadelphia 
companies which withdrew their agen- 
cies through special agents and because 
of business reasons. The deponent also 
doubts if Mr. Garfield gave any evi- 
dence before the jury supporting the 
allegations in the second count. 


Quotes Johnston Affidavit. 


Mr. Widener then addressed the 
court, first reading from Mr. Johns- 
ton’s evidence as given before the John 


Doe, inquiry into Rochester’s incen- 
diary fires, had before Sheriff Willis 
K. Gillette. He then quoted from the 


by-laws of the state association to evi- 
dence that the state and local associa- 
tions worked as one machine. In re- 
gard to Mr. Dana’s affidavit, Mr. Wid- 
ener declared that this witness before 
the jury testified in detail and with 
reference to particular facts. He did 
not intimate the nature of that testi- 
mony. 
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OH, YOU FIRE INSURANCE PEOPLE ! 


They tell me most of you have a man in your outfit 
who attends to the wants of your customers in a Life Insurance 
If you don’t mind, I’d like mighty well to get in touch 
with that man, for I believe I can show him that it is to Ais 
and your advantage to close a contract with me for the 
You’re sure to like the Company and it’s 
wonderful New Monthly 

ncome Policy. Do drop me a line or telephone me, 
and let’s make a date anyhow. 


ROBERT J. MIX, Manager 
261 Broadway, New York City 
TEL. 6672 BARCLAY 
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property if they knew it wasdue 


fire 16 due tojust that one cause, 

‘You can absolutely eliminate all 
er of serious fire in any 

building by equipping it with 


International Sprinklers 


They kill a fire before itgrows 

dangerous -A little heat starts the 
water flowing upon the danger spot. 
It cant fail. Its surer and cheaper and 
quicker than the fire department, be- 
cause it's always ee A’ 


trouble begins. Howabout 
this reasonable precaution? ¢f,' 
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LOCAL AGENTS ARE UP IN ARMS. 
Many Companies Heeding Their Re- 
quest Cancel Off Large Tobacco 
Risk at Miamisburg, O. 





Contending that in the handling of 
the extensive line of the United Cigar 
Manufacturing Company, at Miamis- 
burg, Ohio, one of the cardinal planks 
in the platform of the National Associa- 
tion of Local Fire Insurance Agents— 
that opposing overhead writing—had 
been grossly violated, the organization 
is waging a vigorous fight in the mat- 
ter. 

The attention of the co-operating 
companies was first called to the case 
in May last, when they were advised by 
the National Association “that a line of 
tobacco risks, including buildings and 
stock located at Miamisburg, O., here- 
tofore written by local agents, is being 
placed by Farjeon, Ballin & Co., brokers 
of New York City at rates and rules 
different from those to which the risk 
is subject locally.” 

Promptly upon receipt of the notice 
a number of companies cancelled their 
policies, and it is confidently predicted 
that stil] others will retire from the line, 
despite the assurance of the brokers to 
the contrary. It is asserted that Far- 
jeon, Ballin & Company agreed to handle 
the business at a cut of about 20 per 
cent. in the tariff. Not being able to 
make a satisfactory arrangement with 
the local agents to place the business, 
the brokers are credited with approac}- 
ing company offices direct in New York 
and Chicago in an endeavor to have 
them assume the risk, asserting that 
the local men would not allow a broker- 
age. They offered 90 cents for the 
business, claiming that such was the 
tariff rate when, as a matter of fact, 
the figure was about 1.25. Several com- 
panies wrote at the suggested figure, 
but later cancelled. The brokers then 
sought to place the line at one per cent. 
in advance of a reduction in the tariff 
to that figure, arranged for apparently 
through the Western Union with the 
Ohio Rating Bureau. 

The brokers have made every effort 
to induce the companies that cancelled 


ported with very indifferent succeas. 
Their latest move is a general circular 
to agents in Ohio offering them a por- 
tion of the line if they will write it 
overhead. It is quietly reported that so 
pressed are Farjeon, Ballin & Co. in the 
matter, that they have requested a con- 


ference with representatives of the Na- 
tional Association of Local Fire Insur- 
ance Agents regarding the handling of 
the business, 


MISSISSIPPI SUIT. 





Attorney-General of State Sets Forth 
His ReasOns for Amending Original 
Complaint. 





Attorney-General J. B. Stirling of 
Mississippi declares that the amended 
bill filed by the State in the ouster suit 
against various companies at Tupelo, 
Miss., “has not materially changed the 
criginal bill.”” Describing the action Mr. 
Stirling adds: 

“The original bill charged that the 
Southeastern Tariff Association, the Un- 
derwriter’s Association, formerly con- 
ducted in New Orleans for the purpose 
of stipulating rates and what is known 
as the separation movement, were il- 
legal and the companies illegally owned 
stock in other corporations. 

“Demurrer was sustained to parts of 
the original bill on the ground that no 
connection was shown between the 
Southeastern Tariff Association, the Un- 
derwriter’s Association and the separa- 
tion movement; and illegality as to 
ownership of stock could not be set up 
against all the companies in one bili. 
Demurrers to other parts of the bill 
were overruled and since I have amend- 
ed the bill so as to cover the defects 
pointed out by the courts, namely, to 
show connection between the various or- 
ganizations.” 

Having concluded its general agency 
arrangement with Gross, Scruggs & 
Co. of Dallas, Texas, the National 
Union Fire of Pittsburg is now hand- 
ling the Southwestern field direct. It 
has appointed M. A. Shumard, well re- 
called as the Southern manager of the 
German of Freeport, State Agent, and 
placed the immediate supervision of 
the business in his hands. 








AFFIDAVIT RISKS. 





Superintendent Hotchkiss Issues State- 
ment Concerning Future Placing 
of Excess Business in New York. 





A day or two ago Superintendent 
Hotchkiss, of the ‘New York Insurance 
Department issued the subjoined, con- 
-erning the placing of affidavit risks in 
the Empire State: 

1. The department has prepared a 
new form of affidavit to be executed by 
an agent appointed under section 137 
and by the party desiring insurance, as 
is indicated by the enclosed copies of 
such affidavits. From and after the date 
of this circular the new forms of affida- 
vits must be used. 

Particular attention is called to the 
last paragraph as contained in the 
agent’s affidavit and all correspondence, 
applications, etc., as therein referred to 
must be attached to the agent’s affidavit. 

2. Agents appointed under this sec- 
tion of the law are authorized to pro- 
cure “policies of fire insurance.” This 
in itself means a fire insurance policy of 
the character which may be written by 
an authorized fire insurance company. 
It does not mean that, by reason of abil- 
ity to secure an insurance contract 
broader in its terms than that which 
may be written by a duly authorized fire 
insurance company, the agent and the 
party desiring insurance can make afu- 
davit of inability to procure the neces- 
sary insurance in authorized companies. 

Further, this section of the law does 
not take into consideration the rates 
which may be charged for the desired 
insurance. The fact that an authorized 
company charges a higher rate than that 
which may be asked by an unauthorized 
company does not in itself give the 
agent or the person desiring the insur- 
ance the right to make affidayit of in- 
ability to procure insurance in duly au- 
thorized companies. 

3. Each agents is required to keep a 
separate account of all policies procur- 
ed by him by virtue of his license, which 
shall at all times be open to the inspec- 
tion of the Superintendent of Insurance. 
Such account shall contain a record of 
no business other than that procured 
under authority of his license, and shall 


set forth the following information, 
viz: 
(1) . The exact amount of insurance 


placed for any party. 

(2) The gross premiums 
thereon. 

3) In what corporation or with what 
persons, partnerships or associations. 


charged 


(4) The date of the policy. 
(5) The term thereof. 
(6) The cities and villages in which 


the insured property is located. 

4. The three per cent. tax payable by 
special agents as provided for under 
said section is to be computed on the 
gross premiums charged without deduc- 
tion for return premiums or cancella- 
tions. 

5. The license for placing surplus 
lines of insurance is to be exclusively 
for the business of the individual receiv- 
ing the same. It is to enable him to 
act as agent to procure policies of fire 
irsurance from corporations, persons, 
partnerships and associations which are 
not authorized to do business in this 
State; and is issued to such agent for 
the accommodation of his own customers 
desiring insurance. The licensed agent, 
in every case, represents the insured, 
and under no condition is the license to 
be used for the clearing or placing of 
policies at the request of other licensed 
agents or brokers. 


6. The license issued for the purpose 
of procuring policies of fire insurance 1n 
companies not regularly authorized to 
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transact business in this State contem- 
plates that the insurance be placed in 
companies of general reputation and of 
good financial condition. The deparf- 
ment would impress upon agents that it 
is their duty to use proper care in the 
selection of the companies so that the 
best interests of the policyholders be con- 
served. If this department receives ev:- 
panies, such agent will be cautioned that 
dence that a special agent is not using 
proper care in the selection of his com- 
2 continuance of such methods will re- 
sult in a revocation of his license. 

7. Attention is called to the following 
provision contained in section 137: 

“Before any insurance shall be pro- 
cured under or by virtue of said license 
there shall be executed by the licensed 
agent and by the party desiring an in- 
surance an affidavit in duplicate, one of 
which shall be filed in the Insurance De- 
partment and the other in the clerk’s 
office of the county in which the prop- 
erty proposed to be insured is located 
within thirty days after the procuring of 
such insurance.” 

The section expressly provides that 
the affidavits required must be executed 
before any insurance shall ‘be procured 
under or by virtue of said license. 

Your attention is particularly called 
te the provision requiring that “the 
party desiring an insurance” shall make 
joint affidavit with the licensed agent. 
When such party is unable to make the 
affidavit required and such affidavit is 
made by his accredited representative 
attorney or agent, the person making 
affidavit as such accredited representa- 
tive, attorney or agent must recite that 
fact in his affidavit. In instances affi- 
davits have been presented to the de- 
partment executed by the owner of the 
property or his representative, and the 
jcint affidavit of the special agent which 
forms a part of the affidavit proper, duly 
executed by him, has been of a date sev- 
eral months later than that of the affi- 
davit of the property owner or his rep- 
resentative. Such affidavits will not be 
received. 

8. The bonds required to be given by 
the special agent must be a bond of 
some duly authorized surety company, 
and such vond must contain specific ref- 
erence to the statute—namely, to section 
157 of the insurance law. 

9. Particular attention is called to the 
fact that the license provided for under 
this section of the law is “revocable at 
any time,” and agents appointed there- 
under are advised that unless the de- 
partment instructions, as outlined in 
this circular, are complied with a revo- 
cation of the license will follow. 

An immediate acknowledgment to this 
circular of instructions is requested. 





ADDS ANOTHER MILLION 
Aetna to Issue New Stock, Thus Making 
Capital $5,000,000 and Adding $1,000,- 
000 to Surplus. 





Long a leader in the realm of Amert- 
can fire underwriting the Aetna Insur- 
ance Company, proposes maintaining 
that position. Its directors have recom- 
mended that $1,000,000 of new stock be 
issued, the shares to be sold at 200, thus 
increasing the capital from $4,000,000 to 
$5,000,000 and adding $1,000,000 to the 
present handsome surplus. 





GREENWICH FIRE. 
Old Time New York Company to 
Resume Business With M. A. Stone 
as President. 





It now develops that the retirement 
of Mason A. Stone from the New York 
agency firm of Ward and Crawford 
scme weeks ago, was to enable him to 
ecmplete plans for the reorganization 
of the Greenwich Fire, of this city, 
which reinsured its business in the 
Commercial Union, because of losses 
suffered in the Baltimore conflagration 
of 1904. Mr. Stone is again to be presi- 
dent of the company, which will be 
backed by the Jameson & Frelinghuy- 
sen Office. 





F. H. ROSS & SON 


Metropolitan Managers 


Buffalo German, N. Y. Standard, N. J. 
Teutonia, La. Buffalo Com’l, N. Y. 


68 to 76 Maiden Lane, New York City 


JOHN C. PAIGE CO. 
INSURANCE 
G5 KILBY ST. BOSTON, MASS. 








ROBERT R. TUTTLE 
SYRACUSE, N. Y. 
New York and Pennsylvania 
GENERAL AGENT 
Reliable Fire Insurance Companies 


ARNOLD & WANNEMACHER 
REPRESENTING 


Teutonia of Allegheny, Pa. 
Humboldt of Allegheny, Pa. 
German American of Pittsburgh, Pa. 
Detroit of Detroit, Mich. 


438 WALNUT ST., PHILA., PA. 











SURPLUS LINES ||| ""iorox —cuteuso™ 
AND 

Brokerage Business ||} McLEAN STINSON & CO.,Ltd. 
WRITTEN IN 


‘ P urplus Line Underwriters 
American Stock Companies | anyone kame SE 
43 CEDAR STREET 


Corespondence Solicited | 
LIBERAL COMMISSIONS PAID New York 
Cc. R. CHADWICK & CO. Telephone 264 John 


GENERAL AGENTS 
Second National Bank Building $25,000 Binder at London Lloyds 


CINCINNATI, OHIO 























WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 
ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANCE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE GO., of Ohio 


100 WILLIAM STREET - - - - New York 
a a 


Permitted 














Without 
EXTRA 
Charge 
by all 
Insurance 
Companies 
Within 
Twenty- 
five States 


FIRE PROOF F.P. ee oa Machine FOOL PROOF 
RECORD IN SERVICE 


Over sixty thousand of these machines have been in use for the average period 
of three and three-fourths years. There have been only sixteen accidents, and the 
total loss attributable to them direct and indirect has amounted to Four Thousand 
Nine Hundred Twenty-eight Dollarsand Fifty Cents,or a little more than Two Cents 
per Annum per machine, or less than Thirty-seven One Hundredths of a Mill per 
Hundred of the value of the property exposed to the hazard of their use. 

Insurance men please note and if you want the best, cheapest 
and safest lighting and cooking facilities in the world, communicate with 


MERGARD & SEIDLER, 
107 Springfield Ave., - 


THE INCANDESCENT LIGHT & STOVE CO., 
Paid up Capital $1,500,000 426 E. Pearl St., Cincinnati, Ohio. 


ew 


Newark, N. J. 
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FIFTY-SIXTH YEAR 


FARMERS’ 
FIRE INSURANCE 
COMPANY 


YORK, PENNSYLVANIA. 


$1,021, 263.04 
409,580.06 


Assets .... 
Nat IS. cobs sega hens 





W. H. MILLER, President 


E. K. McCONKEY, 
Secretary and Treasurer 











QUEEN | 


Ins. Co. of America, 
VEW yor. 











TWO HUNDREDTH YEAR 


SUN 
INSURANCE OFFICE 
OF LONDON 
FOUNDED 1710 
United States Branch: 
54 PINE STREET, NEW YORK 
Western Department: 
171 LA SALLE STREET, CHICAGO 


Pacific Department : 
N. E. Cor. Sansome and Sacramento Streets 
SAN FRANCISCO CAL. 


Agents Wanted at Unrepresented Points 


| 











Northern Assurance Co., ita. 
OF LONDON, ENG. 


U. S. Statement as of Jan. 1, 1909 


Admitted Cash Assets......... $4,801,566 
All Liabilities, incl. Reserves . 3,075,917 
Net Surplus in U. S...... $1,725,639 


Eastern and Southern Departments 
Company’s Building, 
38 Pine Street, New York 


GEORGE W. BABB, Manager 
T. A. RALSTON, Sub-Manager 


PHENIX 
INSURANCE 
COMPANY 


OF BROOKLYN, N. Y. 


No. 68 WILLIAM ST. 
New York 
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Head Offices of the Western & Southern Fire Insurance Company in Process 
of Organization at Shawnee, Okla. 
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WESTERN & SOUTHERN FIRE. 





Company Promoting at Shawnee, Okla., 
To Have Capital and Surplus of 
$1,500,000. 





The success had by J. W. McRae thus 
far in promoting the -Western and 
Southern Fire, of Shawnee, Okla., fully 


| justifies his ‘belief as to the early com- 
| pletion of the organization, and plans 
|for its launching are being quietly ef- 


fected. 

With a capital of $1,000,000, the sur- 
plus of the new institution is to be $500,- 
000. The following named have been 
selected as its officers and directors: 

President, Fred W. Christner, Shaw- 
nee, Okla., president Union Savings 
Bank; president Conservative Loan & 
Abstract Co.; secretary, C. H. Eckford, 
Shawnee, Okla., vice-president & gen- 
eral manager Shawnee Mutual Fire In- 
surance Company; treasurer, L. T. Sam- 
mons, MHoldenville, Okla., president 
American Nat. Bank, Holdenville, presi- 
dent American National Bank Wewoka, 
director First National Bank, Seminole, 
director Maud State Bank, director 
Shawnee National Bank. 

Directors: F. W. Hill, Shawnee, Okla- 
homa, president Western Ice & Cold 
Storage Co.; C. H. Stanard, Shawnee, 
Oklahoma, of the law firm of Stanard, 
Wahl & Ennis; H. R. Holman, We- 
tumka, Oklahoma, president National 
Bank of Wetumka, State Senator. 





HARRISBURG AGENTS ACT. 





Local Men Adopt Resolutions Favoring 
Paid Fire Department and Agree 
To Uurge Rate Revision. 





Contending that Harrisburg, Pa., had 
outgrown the confines of a volunteer 
fire department, and that the present 
service should be susperseded by a 
full paid force, the Harrisburg local 
board, at a recent meeting unanimously 
adopted these resolutions, after their 
introduction by Frank R. Leib and 
hearty endorsement iby Anson P. Dare: 

“Whereas, a special committee has 
been appointed by our city councils to 
investigate the status of our volunteer 
fire department, therefore, be it 

“Resolved, That not unmindful of the 
self-sacrificing services rendered us by 
efficient volunteers in the past, yet we 
think the time has arrived when Harris- 
burg should have a paid fire depart- 
ment. 

“Resolved, That we recommend that 
a non-partisan commission of three or 


five members bbe elected by city coun-| 


cils, said commission to establish a 
paid fire department in lieu of the 
present volunteer system; also to be 


responsible for the care of its appar- 
atus, and have full control of the opera- | 
tion of said paid fire department. } 

“Resolved, That we stand ready to | 
co-operate with the city authorities in| 
any movement that will assure us of | 
an improved and efficient fire depart-| 
ment. | 

“Resolved, That we agree to use our] 
best efforts to secure a revision of | 
local insurance rates, When an approved | 
paid fire department shall have been | 
established.” | 

Copies of the resolution were at once | 
sent to the city councils. 





New Jersey Agency Appointments. 

Allemannia, W. C. McNaughton, H. E. 
Kenyon, Plainfield. Delaware, J. R. Van; 
Sciver, Roebling; Morris Kushner, Pat- 
erson. Fidelity, Albert Riedinger, Mer- 
chantsville. Franklin, M. C. Tamboer, 


Passaic. Hartford, Martin Cole, Mon- 
tague; C. S. Darrell, Alloway; Edwin 
Garretson, East Millstone; J. W. Han- 


ley, West Orange; J. C. Harrison, Hope- 
well; Levi Halecombe, Ringres; C. & 


Homer, Neshanic; H. A. King, Liberty 
Corner; T. L. Krein, Riverside; J. 5S. 
Miller, New Germantown; B. E. Tine, 


Stanton; J. D. Trout, Quakertown. In- 
surance Co. of N. A., H. B. Newman, 
Bridgeport; W. W. Kirby, Hightstown. 
New Hampshire, M. D. Hayward, 
Branchville; B. F. Snyder, Ogdensburg. 
Norfolk, C. R. Anderson, Washington. 
North British & Mercantile, England, | 
C. W. Girst, Mt. Vernon; W. W. War-| 
man, Colifon. Pennsylvania, J. S.| 
Truitt, E. M. Truitt, Bridgeport; B. F.| 
Clayberger, Lumberton. Peoples Nation-| 
al, G. Bowen, Mauricetown; H. Tesnow, 
Riverside; LeRoy E. Warren, Prince- 
town. Phenix, N. Y., Keasler McGuire 
Real Est.Co.,Passaic. Phoenix,Hartford, 
J. J. Brinkerhoff, Rutherford. Provi- 
dence, Washington, G. A. Rudderow,| 
Merchantville. Rhode Island, Burke &| 
Bolger, Perth Amboy. St. Paul F. & M.,| 
J. D. Sears, Jersey City. Scottish Union, | 
George Gengras, Bergenfield; Hitchcock | 








& Corver, Leonia. Sovereign, H. A. Mc-| 
Donald, New Brunswick; Nolan & Swin- | 
ton, Somerville. Spring Garden, W.| 
Branin, Vincentown; J. B. Lamson, 
New Gretna; H. Minck, New Berlin; 
Isaac Contant, Jr., Lodi; W. S. Chafey; 
New Egypt; A. F. Clark, West Collings- 
wood. Sun, England, J. A. Burns, Ger- 
wood. 





“The Leading Fire Insurance Companv’ 
of America.” 


| A. N. 
E. J. 
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WM. B. CLARK, 





President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries. 


Williams, E. 8. Allen, 
. J. Sloan. Guy E. Beardsley 
W. F. Whittelsey, Jr., ‘‘ Marine” 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 
HAS A 


Cash Capital - - + $1,000,000.00 
CashAssets - - + $4,395,625.89 
Cash Surplus to Policy 

Holders - + + $2,063,04401 


The real strength of an insurance company is in the con- 
servatiom of its management, and the management of 
THE HANOVER is an absolute assurance of the security 
of its poliey. 

R. EMORY WARFIELD, President 

JOSEPH McCORD, Vice-Pres. and Seo’y 
WILLIAM MORRISON, Ass’t Sec’y 
JAMES W. HOWIE, Gen. Agent 





HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 


BRITISH AMERICA 
ASSURANCE CO. 


INCORPORATED 1833 
Head Office: Toronto, Canada 


UNITED STATES BRANCH 


January 1, 1900 














$1,473,470.08 


570,722.63 


Assets 

Surplus in U. 8. 

HON. GEO. A. COX, President 

W. R. BROCK & JOHN HOSKIN, K. C., LL. D. 
Yice-Presidents 


W. B. MEIKLE, Gen, Mer. 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 





ORGANIZED 1859 





Cash Capital ..... $1,000,000.00 
DS <6 cinekauns 5,874,016.00 
Net Surplus....... 1,509,442.33 
Surplus for Policy 
Holders......... 2,509,442.33 





HEAD OFFICE: 
Cor. William and Cedar Streets 
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LOW POLITICAL JOBBERY. 
(Continued from page 1.) 
type, which may be bought at the sup- 
ply houses. The boxes which the city 
will get for $68 can be secured for less 
than half that sum. The system has a 
plain telephone exchange with registers 
of the district telegraph kind, the relays 
were of the cheapest sort and an ordin- 
ary door bell attracted the attention of 
the operator, who had to be ready at 
all times to hold the plugs in order to 
get the calls. I said to Mr. Cregier, 
‘This will require practically two opera- 
tors at all times, which he admitted. 


Test Proves Failure. 

“The cast-iron police boxes shown 
had a cheap type of telephone receiver 
and transmitter. The experts found it 
impossible to secure the test on ring- 
ing in on the city police circuit, which 
Mr. Creiger said he would not consent 
to, that. he would call in his lawyer 
first. The council committee objected 
to a test on the fire alarm boxes of the 
Cregier system. The specifications were 
that at least three rounds must print 
on tape. When four boxes were pulled 
the test was all right, but when six 
boxes were pulled the test proved an 
absolute failure. One box qualified, one 
printed two times and all the rest was 
so mixed up that nothing could be 
made of it. An effort was made to get 
six boxes in at least two times, but af- 
ter repeated tests it was given up abso- 
lutely as a failure. 

“The fire box which has been sold 
to the city is an ordinary night watch- 
man’s signal box of the interfering tyne 
with a cheap telephone jack and a chean 
key and bell for answering. When it 
esame to line construction a report was 
made that the average amount of wire 
for the one-party line like the Creiger 
system is five times more than is need- 
ed for the ten-party series circuits. The 
single lines have nearly as much cost 
of maintenance as ten-party lines, and 
the percentage of maintenance, would 
be nearly 900 per cent. more. Renew- 
al cost is very much greater for the 
single wire system. All that part of the 
report was thrown out by the commit- 
tee, which evidently did not want any- 


thing derogatory to the Cregier ex- 
hibit.” 
Dictate to Expert. 

“It looked to me all through as 
though Mr. Mushet wanted to run 
things and that he was prejudiced 
against the Gamewell system,” said 
Mr. Hawvichorst. “Along with Mr. 
Dromgold he dictated what we should 


say. As the examination of the differ- 
ent system progressed it became very 
evident that the committee favored .the 
Cregier system more than any others, 
althovgh it was the least favored by the 
experts. The part of the experts’ report 
as to percentage of maintenance and re- 
newal costs, which demonstrated 
against the single wire system. were 
suppressed by the committee. The ex- 
perts were watched closely to see that 
no one talked to them. The committee 
would take no advice from the experts 
en the relative merits of the competing 
systems, and the only part of the report 
allowed to be read before the committe2 
was a tabulation of the technical show- 
ing made. 

“It was no secret that it was often 
expressed that the council committee 
helieved the Gamewell system the best. 
but gave the contract to the Cregier 
company in order to bring the Game- 
well company to lower terms. The ex- 
perts did not actually recommend any 
single system, but they told the com- 
mittee that no great mistake would be 
made in selecting the Signalphone, Sie- 
mens-Halske or the Gamewell,while they 
condemned the Cregier. As a matter 
of fact the Cregier was not the lowest 
bidder. 

Ignore Result of Tests. 

“The minimum of all bids was the 
Signalphone system, but it was dec'ar- 
ed irregular by the council committee. 
The American District Telegraph Com- 


pany -had considerable apparatus on 
hand, put made no exhibit and did not 
receive consideration. The Siemens & 
Halske Company made a good exhibi- 
tion, but a great deal of the equipment 
was lacking. The Gamewell Fire Alarm 
Telegraph Company was given an O. K. 
in every detail after two hours trying 
to tangle up the system. On two im- 
portant tests the Gamewell was the only 
system to accomplish the results. Two 
bexes were rung in at one time, then 
four, then six at one pull, and they all 
came in non-interfering and successive. 
A successful demonstration was also 
made of ringing in of three or more 
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boxes and taking the line away from 
the boxes by the chief for a general 
alarm. Other features which only the 
Gamewell system could show were 
grounded, open and short circuits, ana 
the sending of different alarms over the 
system with line broken and normal 
either side of a box. 

“All through the tests and investiga- 
tion it was quite plain that Mr. Mushet 
was determined to have his own way. 
When the subject of cost came up and 
it was likely that it might be shown | 
that the city would be saddled with 
much larger expenditures than that in- 
volved in the bid, every effort was made 
to squelch the subject.” 

Interest of Underwriters. 

Fire insurance men have no interest | 
in any particular fire alarm service, but | 
they are very vitally concerned in seek- 
ing the adoption of a system that will 
prove equal to every call made upon it. 
The installation of an alarm service is 
equally as important as the purchase of 
approved engines or water pumps and 
hydrants, and if the awarding of con- 
tracts for any or all of these needed 
features of a city’s fire defense is to be 
upon any other basis than that of tried 
merit, underwriters will speedily take 
note thereof and adjust their tariff ac- 
cordingly. 


stain eee } 


CHURCH PROPERTY. 





Connecticut Agents Hear Stock Offices 
Reinsure Such Business of Mu- 
tuals. 

One of the interesting incidents of 
the eleventh annual meeting of the 
Connecticut Association of Local Fire 
Insurance Agents. held at Bridgeport 
on Wednesday last, was the statement 
by D. S. Moore, of Winsted, concerning 
the competition of the National church | 
mutual companies. He asserted that 
these concerns make a practice of free- 
ly writing lines of from $20,000 to $40,- 
600 upon individual church properties, 
reinsuring a good percentage of such 
business, under confidential arrange- 
ments, with stock offices. It was final- 
lv determined to investigate the matter 
through the medium of the National 

Association. 

Resolutions were adopted by the VUona- 
necticut Association as follows: 

Resolved: That the Connecticut As- 
sociation reaffirm its confidence in the 
management of the National Associa- 
tion and its loyalty to the National As- 
sociation’s efforts in the agents’ behalf. 

Resolved: That efforts be made tc in- 
terest agents in the eastern part of ihe 
Siate in the association movement and 
that the secretary be instructed to cor- 
respond with the National Secretary -re- | 
questing him to send the National Or- 
ganizer to the eastern part of the Stare 
at his early convenience. 

Resolved: That this association re- 
quest the National Association to ascer- 
tain the names of the stock companies 
reinsuring the church mutuals. 

Resolved: That the secretary of this 
association is hereby instructed to ecor- 
respond with the secretaries of each 
local board recommending the passage 
of a resoluiion having for its object 
the prohibition of dual agencies, and, if 
possible, the reduction of the number 
of agents in such localities where the 
number appears to be disproportionate 
to the population. 


| 35 WILLIAM STREET, 
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HUDSON UNDERWRITERS 


COMPOSED OF 
Lumber Insurance Company of New York 
AND 


Adirondack Fire Insurance Company 
84 WILLIAM STREET NEW YORK 

















ORGANIZED 1865. 


Virginia State Insurance Co., _0f Richmond 


“lag ca gp, MOE PORES 
ON Oe, IN od iiccccetaccorsaccenessce ond ewees 


GEO. L, CHRISTIAN, Pres, 





see eeeteeeseceeseee es 087,903.00 
317,975.00 


ROBERT LECKY, Jr., V. Pres, & Secy 





Established 1836. 


Richmond Ins. Co. of New York 


JOHN E. KING, GENERAL AGENT, 
NEW YORK 








MYRON W. ROBINSON 
New Jersey State Agent For 
THE AMERICAN LIVE STOCK INSURANCE CO. 
INDIANAPOLIS, IND. 
New Jersey Office: ENGLEWOOD, N. J. New York City Office: MILLS BLDG. 
Local agents wishing to add a growing and profitable branch of 
insurance to their agency should communicate with me at once 


$100,000 deposited with Auditor of State for protection to policyholders 
General Agent 


H. G. Hoffman, for Hentuckhy 


Peoples National of Philadelphia, Jefferson of Philadeiphia, Ben Franklin 
of Pittsburgh, German of Pittsburgh, National Lumber of Buffalo, Dixie 
of Greensboro, Austin of Dallas, Commonwealth of Dallas, Republic 
Underwriters, Dallas, International of Dallas, Jan. 1st, International of 
St. Louis, Jan. tst. 


All Losses Adjusted and Paid from this Office 


Address—Mt, Sterling “The Hartford of Kentucky ” 























ESTABLISHED 1886 THE PIONEER IN ITS LINE 


ASSETS $300,000 
Indiana and Ohio Live Stock Insurance Co. 


—INSURES— 
HORSES, MULES and CATTLE against death from any cause 
Home Office: CRAWFORDSVILLE, IND. 


$100,000 deposited with Insurance Department of Indiana for the 
protection of all policy holders 














FIRE | 
AGEN 


LOCKWOOD BROS, ° "5h 


—Representing— 


National Fire Ins. Co. of Hartford, Conn. 
Delaware Fire Ins. Co.,Phila., Pa. Peoples Nat’! Fire Ins. Co., Phila. Pa. 


Shawnee Fire Ins. Co., Topeka, Kan. | Washington Fire Ins. Co., Seattle, Wash. 


Telephone 1049 Main 152 MONTAGUE STREET 
BROOKLYN, N.Y. 
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A NEW LLOYDS BINDER 


$30.000 


ClUr-S 55-4. Be a me) 
10 


True excess lines at tariff solicited from 


HALE, SEATON & COMPANY 


UNDERWRITERS ONLY 


Immediate binder Commission solid indemnity 
Revers 4 | agents 


CLEVELAND 





























November 26, 1909. 
JOHN M. HUGHES RESIGNS 


FROM THE NEWARK EXCHANGE. 














Former Manager of Organization to 
Publish Advisory Rates—Excharge 
to Continue Inspections. 





While the much discussed decree of 
he Court of Errors and Appeals, pro- 
biting the Newark Fire Insurance Ex- 
hange from continuing as a rate-mak- 
ing organization does not become effec- 
tive until December 16, John M. Hughes 
has resigned as manager, and will issue 
advisory rates to such fire insurance 
companies as subscribe to the service. 

“Under present conditions each com- 
any must make its own rates. To do 
his intelligently it must have informa- 
ion before it on which to act. Mr. 
Hughes believes that the companies will 
mbrace the opportunity to subscribe 
for the information he will be in a posi- 
tion to furnish. 

“The advisory rates which Mr. Hughes 
will publish will be the application of 
his knowledge as an expert to condi- 
tions as they exist. Mr. Hughes wil 
also be prepared to furnish special re- 
ports on particular risks as they are 
applied for.” 

Exchange to Continue. 

Though shorn of its rate-making 
power the Newark Fire Insurance Ex- 
change will be maintained, having a 
sphere of usefulness for the public. as 
well as the underwriters along lines 
thus described by Koss M. Wickam, its 
president: 

“The work the exchange was carrying 
on with reference to the removal of la- 
tent fire hazards, especially in the con- 
gested value district, wil: have to be 
abandoned. It would be useless to call 
the attention of a property owner to a 
hazard on his premises for the reason 
that divorced from the rate-making 
power, we could inflict no penalty upon 
him. Two other functions of the ex- 
change were the inspection of electrical 
wiring and passing upon plans of archi- 
tects. These are so important that an 
effort will tbe made to continue this 
work.” 





DICISION NOT UNANIMOUS. 





Some Western Managers Oppose Idea 


of Contesting Kansas Law—About 
Relief Rates. 





Chicago, Nov. 22 (Special Correspond- 
ence).—The vote at the meeting of 
Western managers last week as to 
whether the Kansas rate regulation law 
should be tested, was a close one but 
carried in favor of the _ resolution. 
Thos. Bates of this city, counsel for the 
Western Union, will shortly bring a 
suit. 

The motion did not prevail without 
stern opposition. A. F. Dean, author 
of the schedule that bears his name, 
was one of the leading opponents. While 
the law has its serious defects, its cham- 
pions felt it had improved an almost 
intolerable condition. Some managers 
declared their Kansas business was in 
much better shape than it ever was. 
One manager believed the companies 
should wait until some more representa- 
tive State passed such a law owing to the 
anti-corporation sentiment in Kansas. 

* > * 

Since the Illinois Fire Insurance Com- 
mission began its hearing and has 
brought out evidence of relief or com- 
petitive rates, thus causing those who 
have not been similarly favored to feel 
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they were being discriminated against, 
there has ben a noticeable suspension of 
the relief activities in Chicago and the 
rest of Illinois. This is the main dam- 
aging bit of evidence brought out in 
these hearings and the legislature will 
perhaps be called on to pass an anti-dis- 
crimination law. The big agents in Il- 
linois have been working the relief mea- 
sure to its limit. 

Special complaint is heard of its effect 
at Quincy, Rock Island and Rockford. 





DEATH OF PHILIP LA TOURETTE. 





Insurance Manager of the American 
Cotton Oil Company Stricken With 
Heart Disease. 





As he was leaving his automobile to 
enter the railway station at Somerville, 
N. J., on Monday morning Philip La 
Tourette, manager of the insurance and 
purchasing departments of the Ameri- 
can Cotton Oil Company, was stricken 
with heart disease, and died almost in- 
stantly. 

Though but fifty-three years of age 
Mr. La Tourette had been a prominent 
figure in fire insurance circles for fully 
a quarter of a century, his latest com- 
pany connection being with the Liberty 
Fire, of New York, of which he was 
secretary. 

Alert, and extremely courteous of 
manner Mr. La Tourette enjoyed the 
confidence and respect of a wide cir- | 
cle of friends. He is survived by a 
widow and four children, three sons and | 
one daughter. One of the sons, Philip | 
Jr., is connected with the leading New | 
York brokerage firm of Samuels, Corn- | 
wall and Stevens. 








A. E. BATCHELDER DEAD. 





Sufferings of Well-Liked New York | 
Special Agent Over—Peters His | 
Successor. 
csapEteEe | 

Following a lingering illness A. E.| 
Batchelder for some years New York | 
special agent of the New Hampshire | 
Fire, died at his late home in Albany 
on the 16th, and was buried on the suc- 
ceeding Friday. 

Starting his insurance career in an | 
Albany local agency in 1879, Mr. Batch- | 
elder two years later became stamp 
clerk in the city, retaining the post 
until 1889, when he went into the field 
for the North British & Mercantile. 
Subsequently he was identified with 
the Agricultural, German of Freeport | 
and the New Hampshire. Six months ago | 
he was given an indefinite leave of 
absence by the last named company ia 
the hope that a complete rest would 
serve to restore his broken health. | 
Disease, however, had made too deep 
an inroad, and in spite of a gallant 
fight, death proved the victor. 

Frederick Peters, formerly of the} 
Continental, who has been filling Mr. 
Batchelder’s post during the former’s | 
illness, will undoubtedly be given che | 
position permanently. 





Vice-President of Hartford Fire. 


J. W. G. Cofran, of Cofran and Dugan, 
Chicago, Western managers of the 
Hartford Fire, has been elected second 
vice-president of the company, and will | 
remove to Hartford on the first prox. | 
One of the strongest underwriters of | 
the West, Mr. Cofran has long been 
prominent in the councils of the West- 
ern Union, and has served as its presi- 
dent. 


| 








A. P. WATSON, President 





ANY OTHER COMPANY IN THE WORLD 


C. H. ECKFORD, General Manager 


Shawnee Mutual Fire Ins. Co. 


SHAWNEE, OKLA. 


WE INSURE MORE OKLAHOMA FARM PROPERTY THAN 


WANTED 


A young man thoroughly familiar with casualty lines of 
insurance to act as Special Agent in the States of Pennsylvania 
and New York. Address “ X,” 


Care of THE EASTERN UNDERWRITER 
105 William Street, New York 








New York New Jersey Pennsylvania New England 


GENERAL AGENCY OF 


EDWARD E. HALL 


45 Cedar St., New York 





Cc. B. G. GAILLARD, Sup’t of Agencies 


Representing Dixie, Peoples National, Ins. Co. of the State of Illinois, 
Metropolitan and County Fire Insurance Companies. 
Excellent reinsurance facilities. No overhead writing. 
All losses adjusted and paid by us. 


Five special agents. 

















Surplus Lines London Lloyds 
Guaranteed Underwriters Only 


We can furnish you two policies covering up to $60,000 on a single risk 
in seventeen (17) syndicates composed of 116 guaranteed names of 


| London Lloyds Underwriters that accept American fire business through 


our office. Immediate binders given ; 10% commission paid. If you are 


short of insurance send us full information, including list of the principal 


represented companies and amounts they carry. 


We invite your patronage and promise careful attention to your 
interest. 


MARSH & McLENNAN 


New York Office, 54 William St. Chicago Office, 159 La Salle St. 








HERBERT BUXTON, Pres. and Mgr. Surplus Lines Department. 


Buxton Insuring Agency 


63 William St., New York 


Excess Lines handled anywhere. 
connections at Lloyds, London. 


CORRESPONDENCE SOLICITED. 





Affords agents and brokers the best 
facilities for supplying reliable indemnity 
We are Attorneys in the United States for 

THE CENTRAL INSURANCE 00. 

Limited, of London 
ESSEX & SUFFOLK EQUITABLE INS. 
SOCIETY, Ltd., of Colchester 
LEATHER TRADES «4 GENERAL IN- 

SURANCE CO., Limited, of Liverpool 

THE LEGAL INSURANCE COMPANY 
Limited, of London 


BINDER CONTRACT (Guaranteed Under- 
writers) at Lloyds, London 


Good 














MONONGAHELA 


Only legitimate surplus lines at fall tariff rates 

INSURANCE COMPANY entertained on the benty wale risks after the capacity of 
. the local agents is exhausted.—Your business protected. 

of Pittsburg, Pa. Capacity, $40,000 on unsprinklered risks and $100,000 on 
sprinklered risks.-—Liberal commissions.—Strong (Com- 

panies.—Losses adjusted and paid through this officer. 


Incorporated 1854. 


Applications by mail or telegraph receive prompt attention 





Fred S. James & Co. 


84 William Street 
New York 
Chicago Office: 171 LA SALLE 8T 


. be 
USE PRINTERS INK 
It pays LARGE DIVIDENDS when circulated in proper form 
We do all kinds of JOB and COPIMERCIAL 
PRINTING to satisfy the most discriminate 
WILL SUBMIT ESTIMATES ON ALL WORK 


D. R. THOMPSON 
28 ELM ST., N. Y¥. C. 


John H. Claney, President. 
W. K. Reifsnyder, Secretary 








Phone 807 Worth 
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“1910 DISABILITY POLICY.” 





(Continued from page 6.) 
fined within the house, $25. 00 a week 
for not exceeding two years.” 

Other features of the contract provide 
for beneficiary insurance, payment of 
surgeon’s fees, allowances for hospital 
expenses, and payment for quarantine 
detention. ; 

“The annual cost of this policy 
is $60.00 to persons between the 
ages of 18 and 50. Women are not in- 
sured. To persons between the ages 
51 and 60 the annual cost is $70.00 

The cost is the same each year. 

“These annua’ costs, charges (or pre- 
miums as the Companies call them), 
are on occupations classed by the Com- 
pany as “Select,” which means that 
they belong to the class of persons 
whose duties are principally office and 
travelling, or are similar to those of 
an owner or employee in a dry goods 
store, a stationary shop, an office, etc. 

“The rate also applies to professional 
men, such as doctors, lawyers, dentists 
and consulting engineers whose duties 
are office only. 

“Higher hazards 
rates. 

“Larger and smaller policies at pro- 
portionate rates. 

“A similiar policy but with all reference 
to health insurance omitted, is issued 
by the Company to men between ages 
18 and 60 at an annual cost of $25.00 
for risks classed as Select. 

The Company. 

“The United States Health and Acci- 
dent Insurance Company is a Stock 
Company operating in nearly all of the 
United States, complying with all of 
the various laws of those states and 
possessing authority from the various 
Insurance Departments. Like all other 
reputable Companies, this Company is 
examined periodically by those states 
and its safety and soundness are vouch- 
ed for. 

“The capital of the Company is $300,- 
000.00; the surplus is a like amount, 
thus giving a security to policy holders 
of about $600,000.00.” 


command higher 





GOING IT ALONE. 
Empire State Surety Company to Write 
Government Business Upon Basis 
Satisfactory to Itself. 





Under a late ruling by the various de- 
partments of the Federal Government, 
Federal bonds issued to employees will 
not be approved if the rate charged 
thereon exceeds 35 per cent. of the tariff 
in force last year. 

White the general schedule prepared 
for the underwriters, calls for a greater 
figure that is permitted under the above 
ruling, the Empire State Surety Com- 
pany, has decided to write the business 
under the stipulation, regardless as to 
what other surety offices may do, and 
has advised its representatives to that 
effect. 





Hard at Work. 





G. W. L. Edwards, manager of the lia- 
bility department of The Empire Cas- 
ualty Company of Philadelphia, is pro- 
gressively pushing the compilation of 
the various policies and forms of this 
wide-awake institution. Mr. Edwards is 
a good writer, and an able liability man, 
who is certain to make good in his pres- 


ent position. The Empire Casualty will 
shortly ‘be in active operation. 

W. R. Saunders as manager of its in- 
dustrial branch is laboring hard with 
his end of the company’s affairs, and 
promises to be ready when the organi- 
zation is formally launched. 





A PROMISING APPOINTMENT. 





Coles and Shubert Given Eastern Penn- 
sylvania General Agency of Empire 
State Surety. 





The Eastern Penn. Southern New 
Jersey and Delaware general agency 
for the Empire State Surety Company 
has been placed with Coles & Shubert. 
of Philadelphia. The members of the 
agency firm have both been identified 
with casualty underwriting for some 
time, and are clean-cut business men. 





NOW ON STOCK BASIS. 





Equitable Accident Company of Boston, 
Reorganizes With Capital of 
$100,000. 





After nearly twenty years of honor- 
able existence as an assessment asso- 
ciation the Equitable Accident Com- 
pany, of Boston, has reorganized upon 
a stock basis, and as such it is to be 
hoped, will have a long career. The 
Company has a capital of $100,000, its 
total assets being close to $190,000. Its 
officers are Albert C. Smith, president; 
David T. Montague, secretary and Wil- 
liam H. Jones general manager. All 
were previously identified with the 
Marine Equitable Accident, the forerun- 
ner of the present Company, and are 
chiefly responsible for the intelligent 
manner in which the affairs of that 
organization were conducted. 


New Jersey Agency Appointments. 





Aetna Indemnity, John Hanson,Perth 
Amboy; Joseph T. Sieblich, Passaic; 
Robert T. Mason, South Amboy; Tru- 
man T. Pierson, Metuchen; Thomas F. 
Roche, Montclair. Fidelity & Casuaity, 
Samuel W._ Barber, Atlantic City. 
Frankfort Accident, Saul Litwack, New- 
ark. Indiana & Ohio Live Stock, Willis 
H. Smith, Bloomfield. National Surety, 
Uel Freeman & Son, Rahway. North 
American Accident, Julius Braun, Ho- 
boken; J. N. Barber, E. T. Swetnem, 
Trenton; Horton K. Lyons, Pompton 
Lakes; Leo Valentine Greer. Ridgefield 
Park, George B. Barton, Camden; 
Frank K. Smith, Pittstown. Travelers, 
Mark Groskin, New York; C. J. Stan- 
ley, Camden. 





The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 
SAMUEL APPLETON, United States Manager 


Employers’ Liability Building, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 








BOND. 
particularly qualifies me to serve you. 


207 Pennsylvania Bidg. 
Philadelphia, Pa. 
BOTH PHONES 





THE HIGHEST AIM OF THE SPECIALIST 
BUSINESS OR PROFESSIONAL— IS TO EXCEL 


In itself, the very act of singling out a specific line of endeavor is proof of purpose. 
My earnest desire is to serve you intelligently when you require a SURETY 
Ten years of constant endeavor for the best clientage in the United States 


GEORGE T. PARKER, 


SURETY BOND SPECIALIST 
203-227 Colorado Bidg. 
Washington, D.C. 
PHONE, MAIN 3491 














THE = NORTH RIVER 


INSURANCE CO. 


OF NEW YORK 
95-97-99 William Street, N. Y. City 





INCORPORATED 1822 








CRUM & FORSTER 


GENERAL AGENTS 
NORTH RIVER INSURANCE CO. BUILDING 





ASSETS 

12-31-07 
Empire City Fire Ins. Co., oy 1850..... $566,779 
Nassau Fire Ins. Co., Inc, 1852........... 748 ,381 
P: ter Cooper Fire Ins. Co., 4 1853..... 431,906 
National Lumber Ins. Co. “Inc. 1905..... 355 


(Writing Woodworkera ‘and ~~ only) 
United States Fire Ins. Co., Inc. 1824.... 500,016 
Dutchess Fire Ins. Co., Inc. 1906... : 533,362 

(Where not locally represented) 











AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


NORTH CAROLINA 
MARYLAND NEW JERSEY 














Commercial Union Assurance Company 
(Limited) 
OF LONDON 
PINE AND WILLIAM STS., NEW YORK CITY 





TOTAL ASSETS DEC, 31, 1907 FOR NEW YORK CITY 
AACHEN & MUNICH FIRE INS. CO. 
$1 1907,496.00 ARE PERSON Tree x INS. CO. 
VIRGINIA WEST VIRGINIA 


The Philadelphia 
Casualty Company 


WALTER LE MAR TALBOT 


President 
Capital . .  « « $500,000 
Total Assets, ‘Aprit 1. 1909 $1,427,564 
Surplus tian enced $714,598 
UPERIOR P onicies 
ATISFACTORY 
PERSONAL ACCIDENT, HEALTH, 


LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE. 


AGENCY CORRESPONDENCE 
SOLICITED 











TH 


Home Office, 


TE 
SONA AL nAccI DENT 
HEA 


DANIEL D, WHITNEY, Vice-Pres. 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
47 CEDAR STREET 
Chartered 1874 


OF "THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, 
8. WM. BURTON, Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


= 


POLICIES 


President 


ALONZO G. BROOKS, Ass’t Soc. 








Court, and covering al 
miscellaneous require- 
ments 

Fidelity Bonds guarantee- 
ing the honesty em- 
ployees in positions of 
public and private trust 


We have desirable weerttes 


THE KXTNA INDEMNITY COMPANY 


OF HARTFORD, CONN. 
EXECUTES :—-Surety Bonds, Gontenateve, ISSUES :—Burglary Insurance Policies 


for Agents and would be glad to correspond 
ith business producers 


THE ETNA INDEMNITY COMPANY, 68 WILLIAM ST., NEW YORK 


Plate Glass Insurance Policies 
Personal Accident Policies 
and 


Health Insurance Policies 











Agents Can Make Money Writing 


ACCIDENT 48° HEALTH INSURANCE 


INDUSTRIAL AND COMMERCIAL 


SECURITY CASUALTY CO. 


OF INDIANAPOLIS 


Apply to MYRON W. ROBINSON, State Agent 
ENGLEWOOD, N. J. or MILLS BLDG., N. Y. City 


I have an Al proposition for some good men in New Jersey 











LONDON GUARANTEE AND ACCIDENT CO., Ltd. 


OF wranscnien ENGLAND 


Head Office 
CHICAGO 


F. W. LAWSON 
Gen’! Manager 


Liability, Accident, 
Health, Credit, Burglary 
and Steam boiler 








Established 1869. 


_ F. J. Walters 
Resident Manager 


45-49 Cedar St. 
New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Mgrs.,—— 
——__——-New England 
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WORKMEN’S COMPENSATION. 





H. G. B. Alexander to Collaborate With 
Others in Europe in Procuring 
Data Upon the Subject. 





“Keenly realizing the imminence and 
tremendous effect of compulsory work- 
ingmen’s insurance through State enact- 
ments, the leading underwriters of the 
industrial insurance field are preparing 
to do their share in the present move- 
ment. 

“Legislative Committee of New York, 
Wisconsin and Minnesota, are about to 
report recommendations. The various 
civic organizations, like the American 
Association for Labor Legislation, the 
Charity Organization Society, The Com- 
mittee of One Hundred on Nationai 
Health and the National Civic federa- 
tion, which holds its annual meeting in 


New York November 22 and 23 are 
strenuously at work on the national 
propaganda. 


“The technical features of the prob- 
lem, adequate rates of premiums, med.- 
cal contracts, equalization of mainten- 
ance cost, like uniform taxation, neces- 
sarily must be considered by the profes- 
sional employer's liability, industrial, 
accident and health insurance under- 
writers. 

“H. G. B. Alexander, president of the 
Continental Casualty Company, for sev- 
eral years president of the International 
Association of Accident Underwriters, 
and ever since its organization a direc- 
tor of the board of Casualty and Surety 
Underwriters, and the Detroit Confer- 
ence, has already had a personal repre- 
sentative abroad, collecting data con- 
cerning compulsory state insurance, but 
so significant are the current develop- 


ments, that he purposes this winter 
while in Europe to supplement the re- 
connoitering already done from an in- 
surance man’s standpoint, by collabor- 


ating with several other practical under- 
writers while familiarizing themselves 
with the European National and philan- 


THE EASTERN UNDERWRITER. 


thropic industrial insurance conditions. 
Upon their return they will present the 
analytical and constructive data essen- 
tial to complete the labors of the State 
Commissions and unofficial organiza- 
tions now working to have compulsory 
workingmen’s insurance enacted in this 
country. 

“Last year the premium paid for em- 
ployer’s liability, and health and acci- 
dent insurance in the United States 
totaled $22,000,000. The payments made 
by the several companies amounted to 
more than $21,000,000, to say nothing of 
the reserves required by the different 
State insurance departments to provide 
for unadjusted claims. | 

“It is assumed that there are about | 
22,000,000 wage workers in this country, 
and while the very nature of our form 
of Government seems to preclude the 
idea of a National Workingmens Com- 
pensation Law, similar to those obtain- 
ing in Great Britain, Germany, Switzer- 
lend, Austria and other European coun- 
tries, yet the great manufacturing States 
here seem about to inaugurate Legisla- 
tive programs this Winter, which in- 
clude radical changes and _ drastic | 
amendments to the present laws cover- 
ing the tiability of employers and em- 
ployes. Insurance by the States seems 
Utopian. The companies will have to 
be the intermediaries, and the leading 
underwriters will have to do the ana- 
lytical and constructive work precedent 
to complying with the new conditions 
under compulsory State laws.” 








Agency Change at Newark. 





Albert Daub succeeds to the Newark, | 
N. J., local agency of Daub and Peck, | 
the latter retiring to take up the study 
of law. Mr. Daub, who represents the | 
Empire State Surety Company of New| 
York, for Essex county, is thoroughly 
alert and highly popular with the brok- 
erage fraternity. As a consequence | 
he is rapidly building up an attractive | 
volume of good business for his office. | 
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Will buy or absorb the subscriptions to stock in 
a Casualty Insurance Company where for any reason 
the organizers desire to sell or abandon plans. 
Strictest confidence assured. 


have you to offer? 


BOX No. 17 
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What 














BONDS — CASUALTY 








AGENTS | Can command Bond 
or Casualty business 
Are seeking an 
IF Agency connection 
Are not representing 
YOU another like Company 


Address AGENCY DEPARTMENT 


THE EMPIRE STATE SURETY COMPANY or NEW YORK 














“WANTED” 


OPPORTUNITY FOR LIABILITY UNDERWRITER—One of the 
Strongest Companies writing all casualty lines, desires a capable and 
to take full charge of its 


All communications confidential. 


experienced LIABILITY Underwriter 
Liability department. 
Address M. E. 


In Care of THe EasteERN UNDERWRITER 
105 William S:reet, 


New Yo:k 








ACCIDENT AND HEALTH INSURANCE 


Industrial and Commercial | 
Salary and commission contracts for producers || 


in NEW JERSEY and PENNSYLVANIA 
Capital fully paid $100,000.00 


OF INDIANAPOLIS 
Address E. O. BURGAN, Manager 


| 
| 
| 
| 
| 
| 
| 








T. J. FALVEY, President 





THE SECURITY CASUALTY COMPANY | 
| 
| 
| 


INCORPORATED UNDER MASSACHUSETTS LAWS 


Massachusetts Bonding Insurance Company 
6 Home Office, BOSTON, MASS. 


New York Office, Office, 27 Pine St. 
BALLARD McCALL, Resident Vice-President 


Newark, N. J. Office, 512 Scheuer Bldg. 
JOHN GIBLON, General Agent 


Surety Bonds = Burglary Insurance 


JOHN T. BURNETT, Secretary 








Plate Glass, Steam Builer, Fly Wheel, 
Liability 


ROBERT J. HILLAS, Vice President and Sec. 
FRANK E. LAW, 2nd Asst. Secretary 





THE FIDELITY AND CASUALTY COMPANY 


97 to 103 CEDAR ST., NEW YORK CITY. 


Capital and Surplus...... 
Losses paid to January 1, 1909.... 


This Company grants insurance as follows: 
Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 


Employers. Public, Teams, Workmen's 
Oollective, Elevator and General Liability ; Personal Accident, Health, Physicians’ 


ewivta OFFICERS...... 
GEORGE F. SEWARD, President 


$ 8,649,885.66 
3,011,834.00 
29,195,835.85 


HENRY CROSSLEY, Asst. Secretary 
GEOBGE W. ALLEN, 3rd Asst. Secretary 

















JAMAL 
AcCDINT INSURANCE COMPIN 
of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President. 
290-292 Broadway, New York 








CUNNINGHAM & CO. 


1 LIBERTY ST. 

New York City 
GENERAL AGENTS 
Personal Accident and Health 
——— of 

co 


COLUMBIAN 


NATIONAL LIFE INS. CO. 
of Boston, [lass. 


The most up-to-date Accident and 
Health Policies issued 


Health Policies issued separately 














—WITH— 


L. A. WATRES, President 





AN AGENCY CONTRACT 


The Title Guaranty & Surety Company 
SCRANTON, PENNA 


is a valuable asset to any insurance office 


CAPITAL AND SURPLUS OVER $1,250,000. 

JOS. A. SINN, Mer. Surety Dept. 
M.M Townshend, Supt. of Agencies 

AGENTS WANTED IN UNCOVERED TERRITORY 

















$1.00 Per Month to $100.00 Per Year. 
WRITE 
A. E. FORREST, Sec’y 





DISABILITY INSURANCE 
SICKNESS or ACCIDENT 


‘Z 
Assets . ° " . $625,069 $ 
Surplus and C apital - - - - 460,323 
Income 1908 - - - 982,073 


Exclusive Territory 


CHICAGO 
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UNITED SURETY COMPANY 


BALTIMORE.MD. 


JOHN B. MURPHY, 
RESIDENT VICE-PRESIDENT 


New York Office, 84 William Street. 
TELEPHONE 1770-71 JomN. 








WANTED 


SALARIED FIELD MEN 


THE SECURITY LIFE INSURANCE COMPANY OF AMERICA 
W. O. JOHNSON, President 
ROOHERY BLDG., CHICAGO, ILL. 
Would like to hear from men with clean records 
in Ohio, Tennessee, Missouri, Kansas and Illinois 
Address President’s Office 
J. B. SELLS, Assistant to President 











The Great Western Life Insurance Co. 
KANSAS CITY, MISSOURI, U. S. A. 











DESIRABLE TERRITORY 
AVAILABLE TO KEEN, 
ACTIVE, RELIABLE 


SOLICITORS GEO. STEVENSON, JR., 


as f. es PRESIDENT 


ne, Cae JAMES CHAPPELLE, 


SECRETARY 


T. A. NORRIS, 


AGENCY SUPERINTENDENT 





q DEPOSIT 5S 


THOROUGHLY 
UP-TO-DATE POLICIES 


CORRESPONDENCE 
DIRECT WITH THE COM- 
PANY SOLICITED 




















TRUE FACTS 


A Company’s real strength lies in its home popularity. Its future 
success depends on its past performances and the honesty of 
purpose with which it is managed. THE EQUITABLE LIFE of 
San Antonio, offers you both if your past record and present 
endeavor coincides with hers. 


RICHT NOW-WRITE NOW 
I. J. McGEE, - ~ San Antonio, Texas 














The Bankers Life Association of Des Moines 


A Mutual Association of Preferred Risks. Exceptional record for 29 years for 
Low Rate of Mortality. Prompt Payment of Claims, Economy of Management, 
Security of its Funds and Satisfactory Results for its Policy Holders. 


Gross Assets January J,1909 - - - $43,502,474.51 


ERNEST E. CLARK, President 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
GEO. HAYWOOD, General Agent, Albany, N. Y. 











“NOBODY CAN'T MAKE NOTHIN’ 
FOR NOBODY FOR NOTHIN 








A bit of tramp philosophy clothed in crude English but never- 
theless serving in a unique way to express our sentiments to 
thousands of agents everywhere. 


Incaleulable are the number of men applying themselves 
diligently, but each year finds them no further advanced than the 
preceeding one. 


Why is it? How would you explain the steady advancement 
of a friend or acquaintance whom you are sure possesses no more 
ability than yourself? 


This person, if the facts be known is a “live wire” charged 
with a high voltage of energy and initiative. He believes firmly 
that he “can’t make nothin’ for nobody for nothin’” and loses 
no time in putting the conviction into practice by breaking away 
from old connections and stepping out of the “rut.” He identifies 
himself with people of a like calibre who think and work along 
similar lines. In a short time he is receiving a first class com- 
pensation and in return produces and “ makes good,” knowing as 
he does that it is worth his while. 


Why don’t you follow in the path of the successful man and 
do the same? Now is the time for here is the opportunity and 
opportunity waits for no one. This company will place you ina 
position that is attractive both in remuneration and proposition. 
Digest what has been said and get in touch with us either by a 
visit or communication and the return mail will enlighten you 
more explicitly. 


UNION NATIONAL LIFE INSURANCE CO. 


PHILADELPHIA, PENN’A. 


W. E. A. WHEELER, President 
HOME OFFICE, PENNSYLVANIA BUILDING 


Citizens Life Insurance Company 


Louisville, Kentucky 
ABSOLUTE SECURITY 





The Deposit held by the Treasurer of the STATE OF 
KENTUCKY Guarantees the Reserve on every 
policy issued ‘by this Company 





LIBERAL CONTRACTS 





W. H. GREGORY, President 

















THE GREAT SOUTHWEST! 


UNQUESTIONABLY THE 


“LAND OF OPPORTUNITIES” 


In the Insurance Business. We want to get in touch with some Live Agents. 





Write for particulars concerning the ‘‘ Stockholders 
Executive Bureau ’’ Contract. 





Mid-Continent Life Insurance Company 
MUSKOGEE, OKLAHOMA 








SAMUEL QUINN, Fiscal Agent 




















